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1 Attempt (AYPORealEstate.com)

101studies.com

1st Team U

360 Training

8/3/2016 11:15:09AM

(877) 724-6150 contact@atyourpaceonline.com

Indiana 4 Hour Managing Broker Course1
Indiana 8 Hour Real Estate Ethics2
Indiana 12 Hour Real Estate Law & Contract Review3
Indiana 12 Hour Real Estate Financing4

(317) 590-7794 classes@101studies.com

Basic Contracts and Practicing Law Without a License1
Fair Housing2
House Flipping: Pitfalls to Avoid3

(219) 324-1584 1stteamu@gmail.com

24 Hour Education Course (Activation)1
Settlement Procedures10
Code of Ethics11
 Buyer Representation14
Red Flags in Property Inspecetion15
Environmental Concerns in Real Estate16
Financing and Real Estate17
Fair Housing In Real Estate18
HUD Property Requirements20
Listings Contracts21
Real Estate Appraisals24
Anti-Trust in Real Estate25
Basics of Construction26
Agency and Real Estate27
Risk Mangement28
Property Disclosures in Real Estate29
Writing Legal Contracts and using Internet30
Purchase Contracts5
Manufactured and Modular Homes6
Mold and Residental Real Estate7
Agency8
Licenses and Escrow Law9

dini.nash@360training.com

Environmental Hazards1
Deeds10
Estimating the Gross Living Area11
Real Estate Appraisal12
Home Inspection13
Real Property Ownership & Land Use14
Titles & Records15
Contracts, Purchase & Sales Agreements2
Closings & Settlement Costs3
Real Estate Finance4
Asset Management6
Fair Housing7
Agency8
Code of Ethics9
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(800) 328-2008 Office

michael.banner@americanceinstitute.com
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Advantage Real Estate Academy

AHI Real Estate & Insurance Services, Inc.

American C.E. Institute, LLC

American School of Real Estate Express LLC

(502) 741-7714 shawncornellblevins@gmail.com

License and Escrow Law1
License & Escrow Law10
Agency Law11
Fair Housing12
Listing Contracts & Purchase Agreements13
Settlement Procedures14
Anti-Trust15
Realtor Code of Ethics16
Working with Bank Owned Properties17
Realtor Code of Ethics18
Agency Law2
Environmental: Mold & Remediation20
Understanding Home Inspections22
Wood Destroying Mechanisms23
Risk Reduction24
Radon & Mitigation25
Realtor Safety & Self Defense26
Residential Real Estate Financing27
Flood Insurance28
Indiana Housing and MCC Programs29
Fair Housing3
Listing Contract and Purchase Agreements4
Settlement Purchases5
Anti Trust6
Realtor Code of Etchics7
Realtor Code of Etchics8
Working with Bank Owned Properties9

(800) 894-2495 Rozanne@ahice.com

Legal Issues--Disclosure & Anti-Trust27
Legal Issues--Fair Housing28
Ethics & The Law29
Representing Buyers30
Foreclosure & Short Sales31
Personal Assistants and Teams In Real Estate31
Foreclosre, Fraud, & Money32
License Law Indiana 2013 changes32
Ethics - Procuring Cause33
Managing Broker Topics - Indiana35
Instructor Topics - Train the Trainers (Instructor credit)36
Fair Housing, License Law, Agency & Escrow37
Legal Issues- Fair Housing38
Representing Buyers-I39
Code of Ethics & the Law40

(727) 224-3859

The Reverse Mortgage Purchase Program1

StateAdmin@realestateexpress.com

Agency Law1
Danger in Plain Sight: Understanding Lead Paint for Property Managers10
Simple Questions, Big Consequences: How to Avoid Fair Housing Violations  as a P11
The Ins and Outs of Property Management12
A Day in the life of a Buyer Agent13
Basics of Green Building for Real Estate14
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(513) 217-7138 Office
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American Society of Farm Managers and Rural Appraisers

AmeriFirst Home Mortgage

Atlantis Realty Group, Inc.

Carpenter Realtors

Basics of  Green Building for Real Estate15
Niche Marketing; Narrow your Focus16
Preparing a Listing Agreement:an in depth look17
Preparing a Listing Agreement-An in Depth Look18
Real Safety-Protect Youself During a Showing19
Agency Law2
Fair Housing20
Fair Housing20
Getting Started with Property Management21
The Power of Exchange:Discover the Value 1031 Tax Deferred Exchange22
Indiana Licensure Law23
Listing Agreements24
Commerical Real Estate: From the Beginning25
Commerical Real Estate: From the Beginning26
Mortages Loans and Laws-How They Help Your Client27
Mortgages, Loans and Laws-How They Help your Client28
How to Work with Real Estate Investors-Part 129
What Real Estate Professionals Need to Know About FHA3
How to work with Real Estate Investors-Part 130
Commercial Real Estate: From the Beginning31
Mortgages, Lons and Laws - How They Help Your Client32
Costs of Ethics4
Code of Ethics5
Indiana License and Escrow Law6
Liens, Taxes and Foreclosures7
Short Sales8
Property Manager's War Chest of Tools for Conflict Resolutiion9

(303) 758-3513 dilk@asfmra.org

Ag Land Management 114
Ag Land Management 215
Ag Lnad Management 316
Agricultural Consulting Practices17
Ag Land Management 418
Best in Business Ethics19

jdaly@amerifirst.com

Renovation Lending 1011

(800) 276-8940 lisas@atlantisrealtygrp.com

Successfully Selling HUD Homes in Indiana1

(317) 888-9311 rkaylor@callcarpenter.com

Appraisal Issues for Real Estate Brokers 20121
Indiana HOA's10
How to Get the Listings11
Inspection Strategies12
It's a Numbers Game13
Negotiating the Win14
Service, Building your Business on Trust15
Talk the Talk16
The Price is Right17
Fair Housing18
Indiana License Law Update19
Real Code of Ethics2
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CI101
CI102
CI103
CI104
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CBT Alliance, LLC

CCIM Institute

Continuing Ed Express LLC

Indiana License Law20
Financing21
Zipforms Plus22
Envisioning and Achieving Goals23
CFPB New Loan Estimate and Closure Disclosure24
30 Hour Post Licensing Course25
Cloud CMA for Powerful Pricing Presentation26
Code of Ethics: Our Promise of Professionalism27
Home Inspections 10128
Staging to Sell29
Introduction to Contracts3
Introduction to Contracts, Case Studies and Updates30
The Closing, The Final Chapter4
FICO Scoring 1015
How are HUD Houses Sold6
Inspection Strategies 2017
Social Media Marketing8
Self Defense & Self Awareness (Agent Safety)9

(866) 538-8193 darren@cbtrealestate.com

Agency Law1
Risk Management11
Real Estate Ethics and Practice12
Fair Housing Law and Practice15
Property Management17
Contract Law2
Ethics in Real Estate3
Fundamentals of Real Estate Appraisal5
Legal Issues6
Effective Disclosure and Inspection7
Foreclosure Fundamentals8
Rights and Limitation of Property Ownership9

(312) 321-4460 mwilliams@CCIM.com

Commercial Real Estate Negotiations2
Financial Tools for Commercial Investment Real Estate3
Foundations for Success in Commercial Real Estate4
CI 101: Financial Analysis for Commercial Investment RE4400
CCIM Real Street Expo 20155
Financial Analysis for Commercial Investment Real Estate
Market Analysis for Commercial Investment Real Estate
User Decision Analysis for Commercial Investment Real Estate
Investment Analysis for Commercial Investment Real Estate

(612) 827-2093 liz@continuingedexpress.com

How the Federal Reserve Predicts and Shapes Your Future14
Code of Ethics Case Studies II15
Negotiate with Confidence and Power: Fundamentals18
Negotiate with Confidence and Power: Advanced Practices19
Your First Year in Real Estae: Part I20
Your First Year in Real Estate: Part II21
Seller Counseling: From Listing to Closing24
The Psychology of Pricing and Secrets of the CMA25
Tax Deferred IRS 1031 Exchanges27
A Real Estate Agent's Guide to Homeowners Insurance29
REO Simplified30
BPO Simplified31
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CE 1030
CE 1046
CE 1072
CE 1076
CE1000
CE1000
CE1000
CE1000
CE1018
CE1018
CE1028
CE1037
CE1062
CE1064
CE1068
CE1069
CE1070
CE1071
CE1073
CE1078
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Council of Residential Specialists

Cressy & Everett Real Estate

Data Connection LLC, dba RealEstateCe.Com

Dennis Loxton, CFP

Education Resource, LLC

Federal Fair Housing Laws and Practice5
Green Remodeling6
Selling A Business7

(800) 462-8841 rharvey@crs.com

CRS 1211
CRS 2042
CRS 2053

(574) 233-6141 cindyhansen@cressyeverett.com

Antitrust1
Manufacturing Methamphetamine Hazards17
Fair Housing2
Time Management23
30 Hour Post Licensing Course24
24 Hour Education Course (Activation)25
2014 NAR Profile of Home Buyers and Sellers26
New Exams 90 Hour Broker Course27
Code of Ethics3
Avoiding Litigation in a Real Estate Transaction4

(888) 895-8839 support@realestatece.com

Doing the Right Thing - The Code1
Avoiding Common Mistakes2
Building Green3
Personal Safety4
Managing Broker Course5

(317) 557-5113 dennis@loxton.us

Introduction to Reverse mortgages1

(317) 816-9436 mark@educationresource.com

Going Green in Real Estate1
Appraisal issues Within the Assessor Process1
Residential Lot Valuation
Residential Relocation Appraisals
A Reexamination of Appraisal Principles
A Reexamination of Basic Income Capitalization for Non-residential Properties
USPAP Update 2008-2009
National USPAP Update Coure 2016-17
USPAP 2014-2015
USPAP 2010-2011
Indiana Appraiser's License Law
Indiana Real Estate Appraisers Licensure and Certification Statutes and Rules
Reviewing Residential Appraisal Reports
Using the Residential Appraisal Report Forms
Appraising Partial Interests
Subdivision Analysis
Psychology of Sales Comparisons, Analysis, and Market Consistency
Settlement Procedures
Sales Comparison Design, Analysis, and Adjustments
Environmental Issues in Real Estate
Agency Law
Residential Case Studies III
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CE1080
CE1082
CE1086
CE1088
CE1090
CE1092
CE1094
CE1096
CE1098
CE1100
CE1102
CE1104
CE1108
CE1110
CE1112
CE1116
CE1118
CE1120
CE1122
CE1124
RG2020

(317) 644-0673 EX: 1001
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Fair Housing Center of Central Indiana

Finance of America Reverse

Frank & Kraft, PC

Great Lakes Institute

Greater Louisville Association of Realtors

Residential Rules and Regulations Fannie Mae Guidelines 2009
Market Analysis in Residential Appraisals Market conditions and 1004 MC Forms
Residential REO Appraisals (Real Estate Owned)
CE1088 Appraisal Review General
Residential Case Studies V for Appraisers
Basic Eminent Domain Appraising
Appraisal Technology and Research - Geographic
Appraisal Technology and Research - Market Analysis
CE1098 Highest and Best Use in Market Value Appraisals
CE1100 Mathematics of Real Estate Appraisal and R.E. App. of Fin. Calc.
Residential Appraisal Inspection - The Illustrated Home
Appraisal Foundation 2015 Update to Qualifications and Practice
Case Study 2014 Modern Technology in Residential Appraisals
Short Residential Appraisal Reports
Short Non-Residential Appraisal Reports
GIS, GPS and Electronics in Appraisal Work
HUD Handbook for Appraisers 2015
Residential Appraising: The Things to Think About
Understanding & Using Comparable Transactions
Residential Appraisal Review & USPAP Compliance Course
Supervisory Appraiser Training Course

anelson@fhcci.org

Fair Housing1
Fair Housing2
Third Annual Fair Housing Conference3
Fair Housing: Putting the Pieces Together 4th Annual Fair Housing Conference4

(888) 777-3311 apope@fareverse.com

HECM for Purchase1

(317) 684-1100 allen@frankkraft.com

Transferring Property in Probate and Trust Estates1

(800) 861-7325 greatlakesinst@gmail.com

Civil Rights1
2 Hour Indiana Appraising10
2 Hour Indiana Civil Rights11
6 Hour Licensure and Escrow Law12
4 Hour Managing Broker Course13
Agency Law2
Listing Contracts & Purchase Agreements3
Appraising4
Property Management5
Commercial Brokerage & Leasing6
2 Hour Indiana Agency Law7
Indiana Agency Law8
Licensure and Escrow Law9

(502) 894-9860 education@louisvillerealtors.com

Ethics and Real Estate1
6 Easy Ways to Ruin Your Life10
Property Management: Start, Succeed, Survive11
Master Commissioner Sales12
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Greater Northwest Indiana Association of Realtors

Keep Your Contracts from Exploding15
Legal Odds and Ends16
To Lease or Not to Lease17
So You Think You Want To Be a Property Manager18
Laws Governing Home Inspections19
NAR's e-Pro Designation20
Unique Real Estate Law Perspectives22
Mishaps, Mistakes, Risk Management23
Unethical, Illegal & Just Plain Dumb25
Be Protected: Understanding Homeowner's Insurance26
Seller Disclosure & Procuring Cause27
Presenting Multiple Offers & Agency Forms28
Play it Safe: Lead Paint, SAFE Act and Lease Options29
Meth, Mold, Murder and Madness3
Legal Boot Camp30
Short Sales Happen31
Sales Contracts32
Representing Buyers on Distressed Property33
How to Successfully Sell and Close HUD Homes34
Residential Real Estate Financial Analysis35
Using a Reverse Mortgage for Purchase36
Agents, Ethics & The Law38
Ethics in Today's Real Estate World39
Code of Ethics vs License Law40
Tax Facts for the Real Estate Professional41
Contract Law42
Costly Mistakes Made on Common Forms43
Death, Divorce & Taxes45
Auction Basics46
Landlord Tenant Law47
Survey Says48
The Nuts & Bolts of HUD 1 Settlement Statement49
23 Federal Laws that Apply to Real Estate Agents5
New Home Sales and Basic Construction Knowledge50
The Older Client and the Real Estate Agent51
Opportunities & Advantages of Home Warranty Disclosure52
Title Issues53
Limiting Referral Liability, Got Gas & What a54
What a Home Inspection Isn't,55
Understanding the New Closing Forms56
Real Estate & Insurance, the Odd Couple57
Discovering Commercial Real Estate58
Representing the Real Estate Investor59
Bullet Proofing the RE Closing60
Yes, No or It Depends61
Fair Housing Issues62
Fair Housing7
Real Estate Jeopardy8
Condo Act & SAFE Act Changes9

(219) 765-3600 nichole@gniar.com

The Role of The Principal Broker (Residential Brokerage)1
"Building Communities through Innovative Resources"10
The Code of Ethics: Our Promise of Professionalism - Quadrennial Third Quarter11
The Code of Ethics: Our Promise of Professionalism - Quadrennial Third Quarter12
Residential Forms - Listing and Purchase Forms13
Residential Forms - Listing and Purchase Forms14
Indiana Property Tax Assessment: The Professionals Guide to Successful Appeal St15
Understanding Contingencies16
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FHA HECM Reverse Mortgage, HECM for Home Purchase & the senior in the RE Market

certification_no
Working With Bank Owned Properties (REO'S)17
Representing Seller Clients18
Working With Distressed Sellers19
Positioning Your Real Estate Success in 90 Days2
Dealing With "Under Water" Sellers20
Appraisal Applications for Real Estate Licensees21
Indiana Real Estate License and Escrow Laws22
Regulatory Changes Impacting Residential Real Estate Sales23
The Code of Ethics: Our Promise of Professionalism24
The Code of Ethics: Our Promise of Professionalism25
Residential Forms - Listing and Purchase Forms26
Residential Forms - Listing and Purchase Forms27
Divorce and Elder Real Estate For Consumer Protection28
License Law - A Review of Senate Bill 27529
Reverse Mortgage Purchase Program3
Profile of Home Buyers and Sellers30
Undestanding  New Construction31
Mortage Finance and Credit Scoring32
Social Trilogy - Social Media / Social Networking / Social Marketing33
Facebook Marketing34
Professional Selling in Real Estate35
Eleven Steps to Closing Short Sales36
Profile of Home Buyers and Sellers37
Understranding New Construction38
Mortgage Finance and Credit Scoring39
Using Technology to Better Serve Consumers4
USPAP and Broker Price Opinion Reports40
Basic Fundamentals of New Construction Residential Homes41
Basic Fundamentals of New Construction Residential Homes42
Credit Scoring43
GNIAR Young Professionals Network Roundtable44
Using ZipForms in Real Estate, Advanced45
Making a REALTOR Member Benefit Work for Your & Your Business(Advanced)46
Commercial Real Estate 10147
GNIAR/MLS Basic Workshop48
GNIAR/MLS Advanced Workshop49
Consumer - Centric Real Estate Web Sites5
The Law of Agency (Managing Broker Mandatory Course)50
Social Media Fair Housing, Legal Issues & License Law51
Social Media Ethics for Real Estate52
Indiana License and Escrow Law53
Law of Agency54
Role of the Managing Broker55
Smart Growth for the 21st Century56
Indiana Housing and Community Development Authority Homeownership Programs57
CFPB Loan Closing Disclosures58
Settlement Procedures with CFPB Loan & Closing Disclosures59
Basic - Consumer - Centric Use of An Internet Based MLS6
Indiana Tax Sales with Understanding the Real Estate Tax Process60
Working With Credit Impaired Clients and Their Real Estate61
Who, What, When Why & How of Real Property Tax Collection62
Whoopee! I Own a Tax Sale Certificate! Now What Do I Do63
Mortgage Financing for Real Estate Licensees64
Managing the Real Estate Transaction65
Representing the Condominium Buyer or Seller66
My Home, Your Home, Our Communities: A Fair Housing Symposium67
Diversity & the Real Estate Professional68

69
Advanced - Consumer - Centric Use of An Internet Based MLS7
Avoiding the Pitfalls in Real Estate  Development, Creating Happy Customers70
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Greater South Bend-Mishawaka Association of Realtors, Inc.

(812) 464-2402 Office
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Hasgoe Cleaning Systems

Home Warranty, Inc.

HomeServices Real Estate Academy

Hoosier State Chapter of the Appraisal Institute

Using ZipForms in Real Estate8
"Building Communities through Innovative Resources"9

(574) 289-6378 mlarimer@sbmaor.com

Smart Growth for The 21st Century1
Social Media Ethics, Policy and Compliance2
The Fair Housing Act- An Overview of Key Components3

crodenberg@hasgoe.com

Advanced Water Damage1
Smoke and Fire Damage Restoration2
Mold: Recognition and Remediation3

(877) 977-4949 info@homewarrantyinc.com

The Insider's Guide to Home Warranties1

(502) 425-4760 abuchanan@homeservicesky.com

Short Sales, Contract for Deed, Lease Option1
Renovation Lending10
Renovation Lending11
You Said What? Understranding Anti-Trust13
Understanding RESPA --Avoiding the Government Paid Condo15
Ethics & Real Estate16
Buyer Representation18
Environmental Issues19
Sucessfully Selling HUD Homes2
Fair Housing20
From The Ground UP22
Predatory Lending / Loan Fraud23
ANSI Residential Measuring Standard24
You Before Me - Demystifying Fiduciary Duties25
Managing Risk in Today's Marketplace29
Death, Divorce and Taxes30
Creative Financing32
6 Easy Ways to Ruin Your Life-Antitrust Issues35
Creatitive Financing36
Representing the Real Estate Investor37
Bad Boys:  Whatcha Gonna Do?38
The Code of Ethics: Our Promise of Professionalism39
24 Hour Education Course (Activation)40
Bullet Proofing the Real Estate Closing41
Short Sales & Foreclosures5
Lead Paint Issues, SAFE ACT, Lease with Options & Lease with Purchase Contracts6
Sellers Disclosure & Procuring Cause7
Meth, Mold, Murder and Madness8

(317) 815-1340 aihoosierstate@sbcglobal.net

Appraisal Scoping: How to Target Clients' Needs1
Fire Suppression and the Appraisal2
7-Hour National USPAP Update Course (2016-17 Version)3
Mobile Home Park Analysis for Appraisers and Buyers4
Supervisory Appraiser/ Trainee Appraiser Course5
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(317) 328-5259  Ext: 135
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Indiana Auctioneers Association

Indiana CCIM Chapter

Indiana Civil Rights Commission

Indiana Commercial Board of Realtors

(317) 859-8990 director@indianaauctioneers.org

Real Estate at Auction... Yes, Maybe Not1
Bankruptcy10
Homestead Exemption, Death Deeds & Taxes & Disclosures11
Real Estate Auctioneers2
The Process and Procedure of title Search and Examination3
Appraising forests4
IN Auctioneer Association Annual Convention5
Settlement Procedures6
Difficult Customers7
Marketing8
Social Media9

(317) 735-4000 IndianaChapter@ccim.net

CCIM Calculator Class1
Financial Analysis Tools for Commercial Real Estate2
Real Estate Investment Risk Analysis3
Michiana Commercial Real Estate Panel4
User Cost of Occupancy Analysis6
Michiana Commercial Real Estate Panel8

avtaylor@icrc.in.gov

Fair Housing Overview & Fair Housing Enforcement and the Administrative Process1
State of Indiana's  2015 Fair Housing Conference10
Fair Housing Overview and Affirmatively Furthering Fair Housing2
Fair Housing Overview and Affirmatively Furthering Fair Housing3
Equal Housing is Still the Issue4
Equal Housing is Still the Issue5
The Power of Diversity - Fair Housing Workshop6
The Power of Diversity - Fair Housing Workshop7
2014 Fair Housing Conference Day 18
2014 Fair Housing Conference Day 29

lknight@myicbr.org

Retail Feasibility Analysis10
LEDO Panel11
Legislative Issues Affecting Commercial Real Estate12
Champions of Commercial Real Estate13
License Law16
Discovering Commercial Real Estate19
Flavors of Owner User Financing20
Real and Personal Property Assessments21
Commercial Real Estate in Indianapolis22
Commercial Lease Contracts23
Business Brokerage - The Facts24
Commercial Real Estate Tax Law Changes25
Estimating Market Value26
Commercial Real Estate Best Practices27
Due Diligence Done Right28
Indiana Property Taxes - 50 Shades of Gray29
Commercial Legislation3
Like-Kind Exchanges30
Commercial Purchase Agreements31
Commercial Purchase Agreements31
Commercial Purchase Agreements31
How to Make Green Your Competitive Advantage32
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(317) 442-2001Office

(812) 234-6317Office

(317) 888-3000 Office

certification_no

Indiana CRS Chapter

Indiana Real Estate Appraisal Association

Indiana Real Estate Institute

Agency law33
License Law34
Anti-Trust Basics, Enforcement, Policies and Compliance35
Legal and Financing Issues in Commercial Real Estate36
Due Diligence Done Right (Online)37
Land Entitlement38
Commercial Real Estate Market Outlook39
Anti-Trust Basics, Enforcement, Policies and Compliance4
Property Management in a Changing World40
Commercial Real Estate Data, Technology & Research41
Ethics in a Social Media World42
Commercial Real Estate Market Outlook43
Commercial Financing5
Anatomy of a Commercial Lease7
Commercial Real Estate Appraisal8
Agency Law9

chapteradmin@indianacrs.com

CRS 204 Buying and Selling Income Properties1
Be As Professional As You Can Be/ No Golden Nugget2

gvarcher@aol.com

2014/2015 USPAP Update09
How to Fill Out the URAR Appraisal Report1
Houses, Types. Architectural Style and Design and Basic Home Constructiion10
Appraisal Review11
Defensible Appraisal Practices12
Appraising Green Residences13
Today's FHA and VA14
2016/2017 USPAP Update15
Understanding and Using Comparable Transactions16
Residential Appraising: New Things to Think About17
Residential Appraiser Site Valuation3
Residential Appraiser & the Cost Approach4
Basic Home Construction6
How to Screen Residential Properties for Apparent Environmental Hazards7
HOUSES: Types, Architectural Style and Design8

brian@indianarealestateinstitute.com

Agency Issues11
Pricing Real Property and Appraisal Issues12
Providing Service to the Buyer and Seller13
Fair Housing and Practices14
Ethics and Professional Standards15
Home Inspections and Home Warranties16
Real Estate Contracts17
Real Estate Investing18
Win-Win Negotiations19
Residential Brokerage - Running Your Business Like a Business20
Residential Brokerage - Creating Value for Your Clients21
24 Hour Education Course (Activation)22
10 Things Every Managing Broker Should Tell Their Agents23
FHA Changes for 2015- Appraisal & Lending24
Measuring Square Footage by ANSI Standards25
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certification_no
Indiana Real Estate Online School

Indiana University South Bend

Indoor Environmental Management, Inc.

Institute for Continuing Education, Inc.

(574) 268-4881 cmills@kconline.com

Basic Real Estate Finance1
Income Capitalization Overview10
Sales Comparison Approach11
Structuring Ownership in Commercial Real Estate12
ADA and Fair Housing13
Check it Out: Home Inspection in Real Estate Practice14
Ethics in Real Estate15
Federal Law and Commercial Real Estate16
Introduction to Ethics in Real Estate17
RESPA Reform18
Real Estate Math19
Business Management in a Real Estate Office2
Short Sales and Foreclosures20
Tax Free Exchanges21
Commercial Finance and Investment Analysis3
Commercial Leases4
Commercial Sales & Exchanges5
Green Home Construction6
Methods of Real Estate Finance7
Pricing Property to Sell8
Cost Approach Overview9

(574) 520-4415 mmancini@iusb.edu

30 Hour Post Licensing Course1

(317) 339-1291 rlaiam@aol.com

Ethics0000

(800) 621-8341 etigner@4ice.com

About Ethics in Real Estate1
About Home Inspections10
About House Construction11
Understanding Real Estate Appraising and Math12
About Sexual Harassment13
About Real Estate and Water14
About Modern Mortgaging15
Agency16
Commercial Leasing17
Ethics18
Fair Housing19
Fair Housing & Antitrust Made Easy2
Green Matters and Environment20
Home Inspections21
House Construction22
Real Estate Legal Issues23
Residential Leasing24
About Real Estate Finance3
About the Environment & the Law4
About Cultural Diversity and The Law5
About Real Estate Accounting6
About Critters, Pests, and Real Estate7
About Commercial Leasing8
About Custon Homes9
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InterNACHI- International Association of Certified Home Inspectors

ETH800
RES201

(310) 538-0233ext123

(608) 779-5599ext2448

RPR-REALTORS Property Resource AVMS, RVMS, &Showing the Consumers the Difference

certification_no
Institute of Real Estate Management

International Right of Way Association

Kahn, Dees, Donovan & Kahn, LLP

Kairos Real Estate Education Co.

Kaplan Real Estate Schools

La Porte County Association of REALTORS

(312) 329-6061 ContinuingEd@irem.org

Investment Real Estate: Financing and Valuation Part One (ASM603)1
Investment Real Estate: Financing and Valuation Part Two (ASM604)2
Investment Real Estate: Financing and Valuation Part Three (ASM605)3
Ethics for the Real Estate Manager
Managing Residential Properties

(303) 502-6214 fastreply@nachi.org

Saving Home Energy for Real Estate Professionals1
Home Energy Efficiency for Real Estate Professionals2
Home Energy Score for Real Estate Professionals3

vicente@irwaonline.org

IRWA: Railroad Symposium1
IRWA Condemnation Seminar2
IRWA Eminent Domain Mock Trial Course3
IRWA Ch 10 Railroad Symposium4

(812) 423-3183 knimnicht@kddk.com

Legal Updates Regarding Land Development and Commercial Property Purchases1

(773) 766-2841 shauntagray@gmail.com

Credit Repair for Real Estate Professionals1

wendy.brownlepsch@kaplan.com

Diversity & Doing Business1
Understanding 1031 Tax Free Changes10
Ethics in Today's RE World11
Ethics in Today's RE World12
Ethics & Real Estate2
Fair Housing Law and Practice3
Investment Property Practice and Management4
Property Management & Managing Risk5
Real Estate Finance & Tax Issues6
Real Estate Finance Today7
Red Flags:  Property Inspection Guide8
Risk Management9

(219) 324-8120 lpcar@frontier.com

Advertising the Fair Housing Way1
Risk Management10
Code of Ethics11
NAR Realtor Safety Course: Safety Matters12
Risk Management13
Diversity and the Real Estate Professional14

15
Settlement Procedures2
The Law of Agency3
License and Escrow Laws4
Mortgage Fraud5
Managing Broker Update6
Real Estate Appraisals7
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certification_no

Lafayette Regional Association of Realtors*

Linda McGinn School of Real Estate

McColly School of Real Estate, Inc.

Anti-Trust and Real Estate8
TRID9

(765) 429-5411 cjkendall63@yahoo.com

License Law & Agency1
Fair Housing & Anti Trust2
Listing & Purchase Agreements3
USPAP & Settlement Procedures4
Mortgage Fraud & REO's5

(812) 663-6454 LLMcGinn@cs.com

Agency Law1
Fair Housing10
Real Estate Appraisal11
Property Management12
land Use Controls and Property Development13
Environmental Issues14
Code of Ethics15
Government Involvement in Real Estate Financing16
Real Estate Brokerage17
Real Estate Financing18
Investing in Real Estate19
Settlement Procedures3
Listing Contracts and Purchase Agreements4
Over Coming Objections in Marketing5
Staying up in a Down Market6
30 Hour Post Licensing Course7
24 Hour Managing Broker Course8
24 Hour Education Course - Activation9

(219) 755-0274 rhonda@mccolly.com

Avoid Roadkill-top10 stupid things really smart reltrs do to mess up their lives1
Working with Distressed Sellers10
Working with Bank Owned Properties11
Indiana Estate License Law Review Of Senate Bill 27512
Mortgage Finance Principles For Real Estate Licnesees13
30 Hour Post Licensing Course14
24 Hour Education Course - Activation15
Dodd-Frank, the CFPB and the Coming Changesto real Estate Closings16
Home Financing in Today's Real Estate Market17
Agency - The Big Picture (online)18
Keeping It Real: Property Law and Case Studies19
Social Media Marketing for Real Estate Professionals2
What's Up Doc: Examining Investment Properties (online)20
Thinkling Outside the Box:  Financing Investment Properties (online)21
Painless Property Rentals:  Managing Investment Properties (online)22
The Residential Contract: Issues, Disputes and Solutions (online)23
NAR:  Ethical Training Throught the Standard of Practice (online)24
Counselign Clients on Property Values25
Counseling Clients on Property Flipping26
Fair Housing Practices for Real Estate Professionals27
24 Hour Managing Broker Course (Online)28
30 Hour Post Licensing (Online)29
The Long and Short of It: Anatomy of a Short Sale3
Understanding Tax Lien Sales30
Agency Law Revisited31
Counseling Clients on Property Values32
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(833) 739-7277 x113

certification_no

McCormick School of Real Estate, LLC

McKissock, LP

Fair Housing Practices for R.E. Professionals33
Understanding Contingencies34
The FHA HECM (Reverse Mortgage) & HECM for Home Purchase Program4
Mortgage Fraud5
Alternative Financing Methods: Land Contracts, Lease-to-Own, Purchase Money Mg.6
Understanding & Completing Short Sales7
Pricing Listings in a Difficult Market8
Counseling Clients of Property Flipping9

(219) 663-9300 trinity@mccormickrealestate.net

Real Estate Brokerage1
New CFPBLoan Disclosures and Closing Disclosures10
Interests in Real Estate2
Fair Housing3
Understanding Sheriff Sales and Tax Sales4
How to Work With Real Estate Investors5
Title Insurance 1016
Indiana License and Escrow Law7
Code of Ethics and Standards of Practice8
Settlement Procedures9

nichole.fetzeck@mckissock.com

Fair Housing100
Agency Law101
What Real Estate Professionals Need to Know about FHA102
A Home Buyer's Guide to Credit Scores103
Navigating a Hot Seller's Market104
Helping Buyers Narrow in on Their Dream Home105
How to Work With Real Estate Investors - Part 2106
Real Estate Investing:  Beyond the Basics107
Homeowner's Flood Insurance:  Great Lakes Region Specific108
National Marketing, Negotiations and Closing the Sale109
Online Correspondence: Fair Housing110
Online Correspondence:  What Real Estate Professionals Need to Know About FHA111
Online Correspondence: Managing a Real Estate Brokerage112
Getting Started with Property Management Misrepresentation and Case Studies113
Contract Law From the Top Down114
A New Look at Contract Law115
Getting Started with Property Management116
Fair Housing117
The Power of Exchange: Discover the Value of 1031 Tax Deferred Exchanges118
Managing a Real Estate Brokerage (w/video component)119
Commercial Real Estate: From the Beginning120
Know the Code: Your Guide to the Code of Ethics121
Getting Down to the Facts about Fair Housing122
TILA-RESPA Integrated Disclosure Rule123
Sealing and Insulating a Home124
The Nuts and Bolts of Commercial Real Estate125
Foreign Investment in U.S. Real Estate126
The Basics of Land Management127
The New FHA Handbook for Real Estate Professionals128
Affordable Housing Opportunities for Low-Moderate Income Buyers129
Americans with Disabilities Act ADA130
Property Management- The Next Generation131
Crowd Funding in Real Estate132
Millennials are Changing Real Estate: Are You Ready133
The Property Mangement Primer134
Using Retirement Assets to Purchase Real Estate135
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certification_no

Meridian Title Corporation

Urbanization and the 18-Hour City136
Lead Alert: A Guide for Property Managers137
Uncovering the Facts About Mortgage Financing138
Online Correspondence: Helping Buyers Narrow in on Their Dream Home139
Online Correspondence: Real Estate Safety: Protect Yourself and Your Client140
Real Estate Safety: Protect Yourself and Your Clients141
Finding Your Focus: Niche Marketing for Real Estate142
Real Estate Investing: Beyond the Basics143
Indiana License & Escrow Law16
Code of Eithics18
Contract Law from the Top Down25
Listing Agreements28
Basics of Green Building for Real Estate-Onsite44
Liens, Taxes and Foreclosures-onsite45
Code of Ethics-onsite51
A Day in the Life of a Buyer Agent54
A Property Manager's War Chest of Tools for Conflict Resolution55
Danger in Plain Sight: Understanding Lead Paint for Property Managers56
Simple Questions, Big Consequences: How to Avoid Fair Housing Violations as a PM57
The Ins and Outs of Property Management58
Indiana Licensure Law - P.L. 127-201259
Preparing A Listing Agreement: An In-Depth Look63
How to Work with Real Estate Investors - Part 165
Demystifying Appraisals79
Online: Code of Ethics80
Online: Indiana Licensure Law P.L. 127-201284
Online: A Day in the Life of a Buyer Agent85
Online: Short Sales87
Online: Listing Agreements88
Online: Basics of Green Building for Real Estate89
24 Hour Educational Course90
Give Your Clients the Green Light: Simple Ways to Green a Home91
The End of the Paper Trail: How to Conduct Paperless Transactions92
Short Sales and Foreclosures93
Give Your Clients the Green Light:  Simple Ways to Green a Home94
Managing a Real Estate Brokerage (Correspondence)95
Online Correspondence: Managing a Real Estate Brokerage (Online)96
Mortgages, Loans and Laws - How They Help Your Client97
Fair Housing Update98
Property Condition Disclosure99

(800) 777-1574 kriland@meridiantitle.com

Title Insurance1
Represnting the Condominium Buyer & Seller13
Short Sale Basics14
Alternative Financing15
ABC's of Underwriting16
Settlement Procedures17
Agency Law18
Borrowers in Default and REO Transactions19
Settlement Procedures2
A Complete Guide to Short Sales20
The Listing  Interview&How to Uncover Title Related Matters21
Short Sales Beyond Basics22
CFPB Loan and Closing Disclores23
CFPB  Loan and Closing Disclosures.24
Indiana Tax Sales25
Understanding the Indiana Tax Process26
Closing HUD Homes/Buyers Select Closing Agent Program27
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certification_no

Metropolitan Title Company

MIBOR REALTOR Association

Michael Kerkhof

National Association of Independent Fee Appraisers

License & Escrow Law3
Agency Law4
Commitment, Closing, Commission! Dissection of a Title Commitment and HUD5
The ABC's of Underwriting7
Working with Credit Impaired Clients & Their Real Estate8
Property Inspections9

(260) 436-3886 msklenar@metrotci.com

Alternative Financing10
Consumer Finance Protection Bureau/TILA/Regulator Changes13
Everything You Want To Know About Title Insurance16
'Til Death Do Us Part - Wills, Estates and Trusts17
Goodbye HUD18
Settlement Procedures2
1031 Exchanges3
Basic Bankruptcy & Foreclosure4
Eleven Steps to Short Sale5
The New RESPA & Real IN6
Settlement Procedures7
Ten Steps to Closing Short Sales8
Basic Indiana Bankruptcy and Foreclosure Laws9

(317) 956-1912 jeanettelangford@mibor.com

Advanced Professional Standards: Professionalism in Enforcement1
Enforcing the Code and its Standard10
Grievance Committee Seminar11
Grievance Committee Seminar12
Professional Standards at the Speed of Light13
Mediation Training Seminar14
Advanced Professional Standards; The Tough Questions2
Enforcing The Code and Its Standards3
Enforcing The Code and Its Standards4
Grievance Committee Seminar5
Grievance Committee Seminar6
Advanced Professional Standards: The Touch Questions7
Advanced Professionals Standards: The Touch Questions8
Enforcing The Code and its Standard9

(317) 371-5079 mkerkhof@amerifirst.com

"Financing Hud Homes01

(312) 321-6830 info@naifa.com

11.8A Calculating Gross Living Area Using ANSI Standards22
13.0B Indiana Law24
19.1 An Appraiser's Guide to Environmental Issues28
Appraising in a Foreclosure Market31
FHA32
Fannie Mae Selling Guide33
USPAP (2014 / 2015) Update37
Fannie Mae Selling Guide - Appraisal Guidelines38
Identifying Comparable Properties39
2016-2017 National USPAP Update40
HUD Single Family Housing Policy Handbook- 4000.1 Appraisal Overview41
1.5C Residential Analysis for Small Income Property Appraisals7
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(801) 931-5571Office

(800) 930-6182cust.ser.

certification_no
National Association of Real Estate Advisors

National Business Institute

North Central Indiana Association of Realtors, Inc (NCIAR)

OnCourse Learning dba Career Webschool

PDH Academy

REIA 101: Residential Real Estate Investing1
REIA 201: Commercial Real Estate Investing2
REIA  301 - Investing in Real Estate Using Self - Directed Retirement Accounts3

elizabeth.zenner@nbi-sems.com

Surveys, Plats, Historical Records, Legal Descriptions and Title Insurance1
Indiana Foreclosures and Workouts2
Top 10 Title Defects - Cured3
Practical Guide to Zoning and Land Use Law4
Resolving Commercial lease Disputes5
Boundary Issues and Easement Law6
Farm Business Law7
BOOT CAMP: Foreclosure and Loan Workout Procedures8

(574) 935-3940 nciar@comcast.net

Appraisal Fundamentals2
Agency Law3
Code of Ethics4
Fair Housing Laws5
License Law6

(800) 532-7649 dtaulli@oncourselearning.com

ADA and Fair Housing1
Basic Real Estate Finance11
Methods of Residential Finance12
Pricing Property to Sell13
Tax Advantages of Home Ownership14
Business Management in a Real Estate Office15
Commercial Sales & Exchanges16
Commercial Leases17
Commercial Finance & Investment Analysis18
Structuring Ownership in Commercial Real Estate19
Real Estate Math2
RESPA Reform20
Sales Comparison Approach21
Cost Approach Overview22
Income Capitalization Overview23
Ethics in Real Estate3
Green Home Construction35
Short Sales and Foreclosures39
Tax Free Exchanges4
Prequalifying Your Buyer in Today's Market40
Pricing Property to Sell41
Federal Law & Commercial Real Estate5
Introduction to Real Estate Ethics6
Check It Out:  Home Inspection in Real Estate Practice7

(888) 564-9098 pdhacademy@gmail.com

Residential Building Red Flags1
Green Housing Essentials2
Broker Management: Establish & Maintain a Successful Brokerage3
Don't Risk It: Preventing Common Violations4
Double Trouble: Antitrust & Misrepresentation5
Broker Management: Analyzing the Financial Aspects6
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(317) 489-2022bus

certification_no

Pillar to Post of Southeastern Indiana

Precision Credit Group

Preferred Systems, Inc.

Premier School Of Real Estate

The Effectual Agent: Guide to Agency & Ethics7
Broker Management: Establish & Maintain a Successful Brokerage8
Broker Management: Analyzing the Financial Aspects9

becky.lottes@pillartopost.com

Problems in Older Homes and Problems in Newer Homes1
Plumbing and Electrical Service Size10
Radon Gas and Home Maintenance in Perspective11
Spotlight on Decks14
Swimming Pool Safety15
Toxic Drywall17
Lead Based Paint18
Sustainable Housing19
Grow Houses and Clandestine Labs2
Asphalt Shingles20
Radon Gas22
Renovate, Remodel, Repair23
Indoor Air Quality24
Mold and Carbon Dioxide3
Fireplaces and Air Conditioning for Older Homes4
Identifying Structural Defects and How to Avoid a Wet Basement5
Wells, Septic & Sump Pumps, and Termites--Where are They?6
Hot Water Heater and Identifying Furnace Deficiencies7
The Unsick House and How Old is This House?8
Flat Roof Systems and Preparing for the Unexpected9

(303) 888-6572 ryan@precisioncreditgroup.com

FICO Scoring Presentation1

(814) 456-0406 info@preferrededucation.com

Managing the Home Inspection ? Online1
Avoiding the Aggravations of Home Inspections ? Online2
Mold: What you Need to Know About Mold and How to3
Avoiding the Aggravations of Home Inspections4
Mold:  What You Need to know About Mold and Hopw to Read Air Sampling5
Expert Marketing Blueprint6
Kitchen and Bathroom Appliances for Real Estate Agents7
Inspecting the Peripherals: from garage Doors to Sprinklers, What Real Estate Ag8
Lead Safety: What Real Estate Agents Need to Know9

(812) 235-1423 hoosierkennedy@msn.com

Optimizing Features of the M.L.S.1
Avoiding Antitrust Liability10
Managing Misrepresentation & Unauthorized Practive of Law Risks11
Behavior Selling12
Negotiating Skills13
Analyzing Investment Real Estate14
Professional Ethics15
Professional Standards16
Credit & Real Estate Financing17
Income Taxes and Real Estate Investing18
Learning to Love your Appraiser19
Optimizing Features of the M.L.S. , Part II2
Making Money by Understanding Taxes20
Real Estate Potpourri21
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(503) 297-1344Officemelinda.jackson@oncourselearning.com

certification_no

Prime University

ProSchools, Inc

Real Estate Career Institute

Real Estate Financing22
Financial & Estate Planning23
Investments24
Making Money by Understanding Taxes25
The Consumer Loves the "Extra Mile"26
Real Estate Contracts27
Certified Military Residential Specialist28
Credit Reports & Predatory Lending3
Understanding Listing Contracts and Purchase Agreements4
Reducing Environmental Liabilities5
10 Commandments of Customer Service6
Investment Real Estate7
License Law8
Escrow Law9

(877) 266-5069 primu.info@gmail.com

Affordable Housing Opportunity for Low/Moderate Income1
Property Condition & Disclosure10
Indiana License & Escrow Law11
Code of Ethics & Standards of Practice12
Fair Housing13
Understanding Sheriff's Sales & Tax Sales14
Basic Fundamentals of New Construction- Residential Homes15
Real Estate Transaction16
Alternative Financing2
Real Estate Brokerage3
Preparing A Listing Agreement In-Depth4
Understanding Home Warranty5
How to Work With Real Estate Investors6
Title Insurance 1017
Getting Started With Property Management8
Interest in Real Estate9

Anti - Discriminations Laws1
Home Inspection in Real Estate Practice10
Principles of Commerial Real Estate11
Ethics : Pricing, Offers and Advertsing2
Property Pricing, and Residential Real Estate3
Green Real Estate4
Evolving Real Estate Finance Laws: What You Need to Know5
Ethical Real Estate: The NAR Code6

(317) 845-7484 info@reci-education.com

Flipping Houses/Flip That House10
Antitrust11
RESPA (Settlement Procedures)12
Interactive Mortgage Underwriting14
Agency Law15
Civil Rights Law15
Fair Housing16
Indiana License Law17
Purchase Agreements/Listing Contracts18
1031 Like Kind Exchanges19
FHA and VA Today2
Alternative Financing20
Appraising21
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certification_no
Appraising22
Appraising Multi-Family23
Appraising Multi-Family24
Bubble Trouble25
Capturing the Reinvented Customer26
Closing With Customer Care27
Commercial Investment Properties28
Commercial Real Estate Issues29
Complying with USPAP30
Construction Knowledge31
Current Legislative Issues32
Dealing With Rural/Urban Conflict33
Developing An Alliance Team34
Economic Development Resources & Tools35
Environmental Issues36
Environmental Issues37
Risk Management4
Erosion Control/Flood Plain & Soil Limitations40
E-Transaction for the Real Estate Consumer41
Financing (HUD Guidelines)43
Helping RE Consumers with Credit Problems44
Hidden Dangers of Mold45
Home Warranty46
How Economic Development is Organized47
Lead Based Paint & Environmental Issues49
IRS Rules and Regulations5
Market Watch50
Measuring Economic Development51
Mortgage Law52
Mortgage Loan Application53
Natural Resources54
Natural Resources55
Negotiating Inspection Amendments56
Negotiation Skills57
Networking Your Way to Success58
Networking Your Way to Success59
Code of Ethics6
Networking Your Way to Success60
Personality Profiling61
Property Management62
Real Estate Auctions63
Referral & Relocation64
Residential Property Management65
The Buyer/Seller Dance67
The Emerging Senior Market68
The Inspection (Inspection Issues)69
The Inspection (Inspection Issues)70
Understanding Nehemiah Financing74
VA Financing75
Hard Money76
Updated Indiana Real Estate License Laws77
Tax Sales78
Real Estate Agent on Trial79
Mortgage Fraud/Predatory Lending8
What About Land Contracts81
Managing Broker Course (online)82
Managing Broker Classroom CE83
24 Hour Education Course - Activation84
30 Hour Post Licensing Course (Online)85
24 Hour Managing Broker Course (Online)86
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Real Estate Career Network

Real Estate Certification Program

Home Performance- The Hidden Value of Real Estate87
Know Before You Owe88
Flipping Houses/Flip That House9

(317) 832-3115 jeff7179@indy.rr.com

Listing Contracts and Purchase Agreements21
Indiana License Law & Escrow Law23
Agency Law24
Settlement Procedures25
Environmental Issues26
Ethics & Standards27
Color Me Green30
Train the Trainer I32
Train the Trainer II33
Train the Trainer III34
Indiana License Law & Escrow Law (for Managing Brokers)35
Agency Law (for Managing Brokers)36
Enforceable and Unenforceable Contracts (managing broker eligible)37
Broker Business Operations (managing broker eligible)38
Inspections and Responses39
Closings and the Consumer40
CFPB - New Loan Estimate and Closing Disclosure41
Mutual Release and Small Claims42
24 Hour Education Course - Activation43
Recent Indiana Court Decisions Regarding Real Estate Transactions44
Recent Indiana Court Decisions Regarding Real Estate Transactions45
Ethics in Real Estate46
Fair Housing6

(317) 913-3245 dfairfax@indianarealtors.com

Fair Housing - It's the Law100
Show them the Money - Escrow, Earnest and E & O101
Negotiations: Factors Affecting the Negotiation Process103
The Realtors Code of Ethics in the Social Media World107
Anatomy of an Appraisal108
Technologies to Advance Your Business - CRS 206109
Seniors Real Estate Specialist or SRES110
License Law: An Implementation of the 2012-2013 Changes111
Basics of Floodplain Regulations & Insurance113
Surveying Farmlands114
The Economy of Real Estate115
The Indiana License Law - Post Transition - Approval for Managing Brokers116
The Indiana License Law - Post Transtion117
Social Media Ethics, Policy and Compliance (managing brokers)119
Privilege of the Platform: Adult Learning That Makes Sense120
Adult Learning That Makes Sense (for Instructor CE)121
Legislative Issues Affecting the Real Estate Practice122
At Home with Diversity123
Military Relocation Professional Certification Course124
Safety Matters: Safe Business = Smart Business125
Economic Development126
Today's Commercial Lending127
Risk Management:  What You Say And Do Will Be Used Against You!128
The REALTORS Essential Business & Communication Technology Toolbox129
Mortgage Lending and Fraud130
Real Estate in 2015 and Beyond131
Shifts Shaping Real Estate in 2015-2019132
Representing Residential Real Estate Investor Clients133
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Real Estate Institute (R.E.I.)

Understanding Residential Property Management & Leasing134
Where Fair Housing Meets the Code of Ethics135
Professional Standards 2016 Update136
Data Security, Legal Risk Management Tech Safety for Consumers & REALTORS137
Professional Real Estate Instruction138
2016 Economic Commercial Lending & Development Trends139
Indiana License Law for the Commercial Practitioner140
Green Building Trends141
Ten Do's and Don'ts For Working With Appraisers142
Mediation Training Seminar143
Successfully Selling New Construction144
Violation Station145
CRS 205146
Right-of-Way Overview for Brokers147
Clear to Close! Buyers' Financing Options that Work148
Basics of Floodplain Regulations & Wetlands149
Digging Into Dams27
Advertising Pitfalls & Concerns28
Understanding Indiana Property Taxes29
SFR - What Real Estate Professionals Need to Know (Short Sale and Foreclosure)32
Real Estate at Auction38
policy Matters: Designing Your Office Policy Manual52
CRS 111 - Short Sales & Foreclosures: Protecting Your Clients Interests53
Residential Real Estate Financial Analysis54
Understanding Title Insurance57
Seniors Real Estate Specialist (SRES)59
Professional Standards & Ethics60
A Guide to the Purchase Agreement63
30 Hour Post Licensing Course64
24 Hour Managing Broker Course65
24 Hour Education Course - Activation66
Advertising Pitfalls & Concerns66
Disclosures - Who, When, and What67
Agency Relationships in real Estate67
Helping the Seller Maneuver the Complexities of the Transaction68
Sherman, Clayton & Foley -Three Names You Need to Know69
Diggin into Dams69
Building Blocks of Purchase Agreements70
Finance and Regulation - They're Going to Change Your World71
Real Estate at Auction71
Data Security & Tech Risk Management for Realtors and Consumers72
Working With Today's Hyper Connected Consumer73
Broker Risk Management and Tech Safety74
USPAP74
What's It Worth?  Pricing in a Changing Market75
Show Them the Money - Escrow, Earnest and E&O80
Fair Housing - It's the Law81
Advertising Issues in the New Media83
Negotiations: Factors Affecting the Negotiation Process87
Basics of Floodplain Regulations & Insurance88
Accredited Buyer's Representative - ABR89
Social Media Ethics, Policy and Compliance95
Ethics & Professional Standards 2014 Update97
Basicis of Floodplain Regulations & Insurance99

(574) 284-2600 scottklein@bhhsni.com

30 Hour Post Licensing1
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Real Estate People

REAL University

(317) 721-5290 connie@realestatepeople.co

Future of Downtown and Around town1
Capital Markets Summit2
State of Office Summit3
State of Multifamily Summit4
Construction & Development Summit5
State of Retail Summit6
State of Industrial Summit7
Property Management summit8

(317) 865-9400 raymond@realestatemonkey.com

Ethics in today's Real Estate World1
Indiana License Law: license law changes 2014 and beyond10
Etchics in todays real estate world11
Ethics in Todays Reals Estate World12
Fairing Housing13
Enviromental Issues in your real estate Practice14
Basic Home Inspection15
Social Media and the Realtor16
Intro into Commerial Brokerage17
Starting a Real Estate Brokerage18
Ethics in Today's Real Estate World19
Ethics in today's Real Estate World2
Fair Housing20
Environmental Issues in your Real Estate Practice21
Basic Home Inspection22
Social Media and the REALTOR23
Intro Into Commercial Brokerage24
Starting a Real Estate Brokerage25
Contracts, Sales and Purchase Agreements26
Indiana License Law: License Law Changes 2014 and Beyond27
REAL University28
Consumer Financial Protection Bureau's Know Before You Owe29
Fair Housing3
24 Hour Managing Broker Course30
NAR Code of Ethics31
REALTOR Safety Class32
REALTORS Code of Ethics Training33
New Home Construction Buyers Rep34
Basics of Real Estate Investments for REALTORS35
Helping Your Clients Through Property Management36
Basic Principles of Energy in Real Estate37
Advanced Principles of Energy in Real Estate38
PACE Financing for Energy Conservation in Real Estate39
Environmental Issues in your Real Estate Practice4
Energy Use in Residential Real Estate40
Energy In Commercial Real Estate41
Going Green! What Does it Mean for Real Estate42
SOLAR Topics in Real Estate43
RESNET and Rating Buildings44
Energy in Real Estate Course Overviews45
Air Sealing Topics in Real Estate46
Small Business Accounting and Taxes47
The Basics of Home Warranties48
Basic Home Inspection5
Social Media and the REALTOR6
Intro into Commercial Brokerage7
Starting a Real Estate Brokerage8
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(765) 969-5091Office
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Reed School of Real Estate

Resource Commercial Real Estate, LLC

Richmond School of Real Estate

Contracts, Sales nd Purchase Agreements9

(317) 500-3515 tim.reed09@gmail.com

USPAP and Broker Price Opinions10
Liscense Law11
Credit Scoring12
NAE 2013 Profile of Home Buyers and Sellers13
Commercial Real Estate 10114
NAR Code of Ethics15
Mortgage 10116
Mortgage Fraud17
The Role of the Managing Broker18
The Law of Agency19
The listing agreement and Related Seller Documents2
Indiana License Law20
Managing Broker Update21
24 Hour Education Course - Activation22
30 Hour Post Licensing Course23
TRID24
Fair Housing25
Diversity and the Real Estate Professional26
Wire Fraud in Real Estate27
Real Estate Safety Matters28
The Contract for sale and Related Purchase Documentsq3
The Law of Agency4
Advertising the Fair Housing Way5
Settlement Procedures6
Working with Bank Owned Properties7
Antitrust and Real Estate8
Basic Fundamentals of Residental New Construction9

(317) 663-6565 sam.smith@colliers.com

Purchase Agreements/Lease Agreements1
Analyzing Recent Broker Cases in Real Estate Law, Best Practices to Min. Risk...10
Agency Law/License Law, Selling/Closing Process/Documents, Representations/Misre2
Listing/TR Agreements, Risk Management/Avoiding Lawsuits, Forms/Agreements3
Broker Lien Law, Commission Issues, Broker Cooperation4
Triple Net Bondable Lease5
Purchase Agreements and Listing Agreements6
Review of a Title Commitment and Survey7
Ethics8
Ethics and Broker Lien Law, Commission Issues9

ray@richmondschoolofrealestate.com

Agency Law1
License and Escrow Law (managing broker)10
Contracts - Listing Contracts, Buyer Agency&Purchase Agreements (managing broker11
Radon: An Environmental Concern With An Easy Solution12
Civil Rights and Fair Housing13
Buyer Representation14
Appraisal15
The Basics of Home Construction16
Ethics and Professional Standards17
Anti-Trust Law2
Ethics and Professional Standards3
Contracts - Listing Contracts, Buyer Agency and Purchase Agreements4
License and Escrow Law5
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(239) 449-6721 Office

(812) 206-9732 office

pthornberry@securityhomeinspection.com

certification_no

Seniors Real Estate Institute

SHI Professional & Academic Services

SIOR IN/KY Chapter

Southeastern Indiana Board Of Realtors, Inc.

Southern Indiana REALTORS Association, Inc.

Southwest Indiana Association of Realtors

24 Hour Education Course - Activation6
Anti Trust Law (managing broker)7
Agency Law (managing broker)8
Ethics and Professional Standards (managing broker)9

chris@srei.us

5 Keys to Effectively Serving the Senior Adult Client1

(317) 848-1744

Environmental Issues1
Inspection Responses2
Top 5 Things Sellers Can Do To Prepare for a Home Inspection3
Top 10 Defects Found in Home Inspections4
Top 5 Things Sellers and Buyers Can Do to Prepare for a Home Inspection5

(317) 639-0456 valerie.cleveland@cushwake.com

Owner-User Real Estate Financing1

(812) 926-4644 mpage@seibr.com

NAR Mandated Ethics (Participants Handout & Test Incl)1
Residential Report  Writing2

glendawbor@yahoo.com

Indiana Real Estate License and Escrow Law1
REALTOR Safety10
Taking Full Advantage of Real Estate Technology11
Smoke and Odor Damage Mitigation12
Water / Mold Damage Mitigation13
Dealing with Bank Owned Properties14
Easify 10115
Relationship Detoxification16
Introduction To Mediation17
Decontaminate Toxic People:How to ethically communicate with difficult people18
Relationship Detoxification19
Agency Law2
The Code of Ethics - A Promise of Professionalism20
Understanding the CFPB on Integrated Disclosures21
Recognizing All the Clues in Negotiating22
 NRA- Refuse to Be a Victim23
Understanding the Mortgage Process and Potential Pitfalls24
The Code of Ethics: A Promise of Professionalism25
Property Tax Presentation26
Advanced RPR Tools27
Limited Liability Referral, Got Gas (Radon), and What a Home Inspection Isn't28
Civil Rights / Fair Housing3
Listing Contracts & Purchase Agreements4
Settlement Procedures / RESPA5
Anti-Trust & Real Estate6
Code of Ethics & Professional Standards7
Appraisal Applicataions for Real Estate Licensees8
Risk Management9

(812) 473-3333 georgep@evansvillerealtors.com
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Sterling Education Services, Inc.

The CE Shop, Inc.

National Association of Realtors Code of Ethics2
Introduction to Contracts3

(715) 855-0495 ses6@sterlingeducation.com

Landlord-Tenant Law1
Landlord-Tenant Law:  Beyond the Basics2
Residential Landlord - Tenant Law3
Commercial & Residential Landlord - Tenant Law Update4
Commercial Landlord-Tenant Law5
Residential Landlord-Tenant Law6
Landlord-Tenant Law: Lease Agreements, Defaults, and Collections7

(888) 827-0777 rebecca.piltingsrud@theceshop.com

Basics of Real Estate Taxation1
Diversity:  Your Kaleidoscope of Clients11
Going Green:  The Environmental Movement in Real Estate12
Online Risk Management18
Real Estate Investors and Your Business19
From Contracts to Keys:  The Mortgage Process2
BPOs: The Agent's Role in the Valuation Process23
Seniors Real Estate Specialist (SRES) Designation26
At Home with Diversity27
Uncle Sam has Homes for Sale: Listing and Selling HUD Homes32
Generation Buy33
Green 100: Real Estate for a Sustainable Future34
Green 200: The Science of Green Building35
Green 300: Greening Your Real Estate Business36
Advocating for Short Sale Clients37
Sign Here: Contract Law on E-Signatures38
The Fundamentals of Commercial Real Estate39
Anatomy of Commercial Building40
Commercial Landlord Representation41
Determining Value of Commercial Properties42
Short Sales and Foreclosures: What Real Estaste Professionals Need to Know43
REO Properties: Responsibilities, Education & Opportunities for Real Estate Prof44
Investment Strategies in Commercial Real Estate45
Client Advocacy in Commercial Real Estate46
Hot market Strategies47
Did You Serve? Identifying Homebuying Advantages for Veterans49
Code of Ethics: Good for Your Clients and Your Business50
Enhance Your Brand and Protect Your Clients with Data Privacy and Security51
Military Relocation Professional Certification52
Real Estate Investors and Your Business53
Commercial Ethics54
Discovering Commercial Real Estate55
Accredited Buyer's Representative (ABR) Designation Course56
Expanding Housing Opportunities57
Home Sweet (Second) Home: Vacation, Investment, Luxury Properties58
Nerw Home COnstruction and Buyer Representation: Professionals, Product, Process59
Keeping it Honest:  Understanding Real Estate & Mortgage Fraud6
Seller Representative Specialist (SRS) Designation Course60
Short Sales and Foreclosures: What Real Estate Professionals Need to Know61
Online Risk Management62
Real Estate Investors and Your Business63
New Home Construction and Buyer Representation64
Seller Representative Specialist (SRS) Designation Course65
Residential Property Management Essentials66
Online Risk Management67
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Tucker School of Real Estate

Real Estate Investors and Your Business68
Personal Safety69
Title & Escrow:  Two Families, One Transaction7
Managing Risk in Your Real Estate Business70
REALTOR Code of Ethics Training71
Real Estate Safety Matters: Safe Business = Smart Business72
Pricing Strategies: Mastering the CMA73
Breaking Barriers:  Fair Housing8

(317) 574-5580 sjordan@talktotucker.com

Business Planning for the Residential Specialist CRS2001
Mortgage Fraud10
Wells, Septic & Sump Pumps, and Termites, Where are they?100
Toxic Drywall101
The Unsick House and How Old is this House?102
"It's Simply Systems"12
Code of Ethics-Your Promise of Professionalism15
Property Law-Online16
Environmental Issues-Online18
How to Sell Listing Impossible19
Marketing for the Residential Specialist2
Online CE - Property Law Basics21
Online CE - " What's Hot and What's Not"22
Valuation Techniques: BPO's and Appraisals25
U.S. Settlement Procedures and Antitrust Law27
The Mortgage Application and Qualifying Process28
The Whole Systems Approach to Green Building29
Agency Law3
Real Estate Auctions and Valuation30
Architecture in Indiana31
Introduction to Historic Preservation32
Housing - Fairness for all (Online course)33
Housing - Fairness for All34
Predators, Fraud and Foreclosures35
Agency Law / IN License Law including SB-27536
Real Estate Contracts (online course)37
Fair Housing4
Military Residential Specialist43
Agency - The Big Picture44
Online - NAR: Ethics Training Through the Standards of Practice46
What's up doc: Examining Investment Properties49
Demystifying Real Estate Short Sales5
Keeping it Real: Property Law & Case Studies54
Real Estate 2014 - The New Model of Business58
The Power of Customer Service59
30 Hour Post Licensing Course63
The Residential Contract:  issues, Disputes and Solutions (for Managing Brokers)64
NAR: Ethical Training Through the Standards of Practice (online)65
Painless Property Rentals:  Managing Investment Properties (online)66
Real Estate Disclosure Issues: Buyers and Sellers Obligations (online)67
Thinking Outside the Box:  Financing Investment Properties (online)68
Social Media Ethics (online)69
Foreclosures7
24 Hour Education Course - Activation70
The Residential Contract: Issues, Disputes and Solutions (Instructor Credit)71
IN License Law and Modern Brokerage Agency Relationships (Instructor and MB)72
The Role of the Managing Broker (MB credit)73
Broker Post-Licensing Course (ONLINE)74
24 Hour Managing Broker Course (Online)75
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Upstate Alliance of Realtors

Certified Home Marketing Specialist CHMS (Online)76
30 Hour Post Licensing Course77
Raising the Bar on the Consumer Experience in Real Estate78
Transaction Excellence through Superior Communication79
Conquering Contracts8
Social Media Ethics for Real Estate80
Evaluating Current Standards in Fair Housing81
Property Tax and Mortgage Valuation82
NAR Ethics: May the Code be with You83
Navigating the Path Through Settlement84
Credit Scoring 10185
The Code of Ethics: Our Promise of Professionalism86
Mold and Carbon Dioxide87
Grow Houses and Clandestine Labs88
Identifying Structural Defects and How to Avoid a Wet Basement89
Making FHA Loans9
Plumbing and Electrical Service Size90
Fireplaces and Air Conditioning in Older Homes91
Indoor Air Quality92
Lead Based Paint93
Hot Water Heater and Identifying Furnace Deficiencies94
Problems in Older Homes and Probles in Newer Homes95
Radon Gas96
Renovate, Remodel, Repair97
Sustainable Housing98
Swimming Pool Safety99

(260) 426-4700 katrina@upstarindiana.com

Am I doing the Right Thing1
Credit Reporting10
How to Help Consumers with Credit Reports11
Contract Law and Real Estate Agreements12
Behavior Selling13
Ten Steps to Closing a Short Sale14
Reducing Environmental Liabilities in the Sale of Real Estate15
Investment Real Estate Finding the Right Opportunity16
Ten Commandments of Customer Service - Dealing with Difficult Clients17
Don't Put Yourself at Risk18
Negotiation19
Guide To Settlement Procedures2
At Home with Diversity - National Association of REALTORS Course)20
Improve Custeomer Service with Today's Technology21
I'm a Managing Broker - Now What?22
Professional Standards Training23
Consumer Financial Protection Bureau - Non Public Personal Information24
Listing Contracts and Purchasing Agreements25
HUD Sales26
Fair Housing- The Law, The Investigation, and Hot Topics in the Law27
30 Hour Post Licensing Course28
SRS Designation29
Antitrust Law Compliance3
Working W/ Buyers & Sellers on Relocation Deals30
Appraisal Process for Real Estate Brokers & Auctioneers31
Real Estate Auction Process & Techniques32
Instructor Development Workshop33
Building a Competitive Organization34
Advanced Professional Standards Professionalism in Enforcement35
Enforcing the Code and its Standards36
Grievance Committee Seminar37
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William R. Richards  P.C.

Fair Housing "Best Practices for Realtors"38
HUD Training39
Fair Housing and You4
Regulation and You5
Code of Ethics6
Residential Rules of Disclosure7
Mortgage Finance8
Appraisal Applications9

(317) 859-5666 wrrpc@sbcglobal.net

Indiana Tax Sale Seminar

Page 30 of 30

2.00
2.00
2.00
2.00
2.00
2.00
4.00
2.00

7.00


