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(888) 233-3445

Property Hazards 2.00
Real Estate Financing 3.00
ADA & Fair Housing 3.00
Applying for the Morgage Loan 3.00
Real Estate Ethics 3.00
Property Hazards 2.00

(219) 324-1580 rita.beaty@exit1re.com

Listing Contracts 2.00
Ethics 3.00
Purchase Contracts 2.00
Floyd Wickman Short Sale Workshop 3.00
Consequences of State Ordered Reassment/Knowledge of Appeal Process 2.00
Manufactured and Modular Homes 4.00
Mold and Residental Real Estate Agency 4.00
Mold and Residential Real Estate 2.00
Licenses and Escrow Law 2.00
Settlement Procedures 2.00
Code of Ethics 2.00
Code of Etchics 2.00
Personal Security 2.00
 Buyer Representation 2.00
Red Flags in Property Inspecetion 2.00
Environmental Concerns in Real Estate 2.00
Financing and Real Estate 2.00
Fair Housing In Real Estate 2.00
Internet Marking 2.00
HUD Property Requirements 2.00
Listings Contracts 2.00
Purchase Contractd 2.00
Sexual Harrassment 2.00
Real Appraisals 2.00
Anti-Trust in Real Estate 2.00
Basics of Construction 2.00
Agency and Real Estate 2.00
Risk Mangement 2.00
Property Disclosures in Real Estate 2.00
Writing Legal Contracts and using Internet 2.00

dini.nash@360training.com

Environmental Hazards 4.00
Contracts, Purchase & Sales Agreements 4.00
Closings & Settlement Costs 4.00
Real Estate Finance 4.00
Using the Internet to Serve Clients 4.00
Asset Management 3.00
Fair Housing 4.00
Agency 4.00
Code of Ethics 6.00
Deeds 2.00
Estimating the Gross Living Area 3.00
Real Estate Appraisal 4.00
Home Inspection 4.00
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(812) 701-1844CellAcademy of Continuing Education

Advantage Real Estate Academy

AHI Real Estate & Insurance Services, Inc.

Allied Home Mortgage

Real Property Ownership & Land Use 4.00
Titles & Records 4.00
ERC Relocation:  Assisting Corporate Transferees 3.00
ERC Fair Housing & Diversity:  Focus on Relocation 3.00

kscoghill@aol.com

License and Escrow Law 2.00
Civil Rights Law 2.00
Agency Law 2.00
Listing Contracts and Purchase Agreements 2.00
Settlement Procedures 2.00
Ethics and Professional Standards 4.00
Appraising 2.00
Property Management 2.00
Financing 2.00
Land Development 2.00
Mortgages 2.00
Real Estate Investment 2.00
Economics of Real Estate 2.00
Win-Win Negotiations 2.00

(502) 741-7714 shawncornellblevins@gmail.com

License and Escrow Law 2.00
Agency Law 2.00
Fair Housing 2.00
Listing Contract and Purchase Agreements 2.00
Settlement Purchases 2.00
Anti Trust 2.00
Realtor Code of Etchics 2.00
Realtor Code of Etchics 2.00
Working with Bank Owned Properties 2.00
License & Escrow Law 2.00
Agency Law 2.00
Fair Housing 2.00
Listing Contracts & Purchase Agreements 2.00
Settlement Procedures 2.00
Anti-Trust 2.00
Realtor Code of Ethics 2.00
Working with Bank Owned Properties 2.00
Realtor Code of Ethics 2.00
REALTOR Safety 2.00

(800) 894-2495 Rozanne@ahice.com

License Law Indiana 2013 changes 2.00
Ethics - Procuring Cause 4.00
Ethics - Procuring Cause 2.00
Legal Issues--Disclosure & Anti-Trust 2.00
Legal Issues--Fair Housing 2.00
Ethics & The Law 6.00
Representing Buyers 6.00
Foreclosure & Short Sales 6.00
Foreclosre, Fraud, & Money 6.00
Personal Assistants and Teams In Real Estate 6.00

(317) 802-9140

USDA Rural Housing Loans 2.00
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(800) 328-2008 Office

michael.banner@americanceinstitute.com

Simple Questions, Big Consequences: How to Avoid Fair Housing Violations  as a P

American C.E. Institute, LLC

American School of Real Estate Express LLC

American Society of Farm Managers and Rural Appraisers

Intro.tp Mortgage Financing 101 2.00
FHA 203k Streamline Loan Program 2.00

(727) 224-3859

The Reverse Mortgage Purchase Program 3.00

StateAdmin@realestateexpress.com

Commercial Real Estate: From the Beginning 4.00
Mortgages, Lons and Laws - How They Help Your Client 3.00
Commerical Real Estate: From the Beginning 2.00
Commerical Real Estate: From the Beginning 2.00
Mortages Loans and Laws-How They Help Your Client 2.00
Mortgages, Loans and Laws-How They Help your Client 1.00
How to Work with Real Estate Investors-Part 1 1.00
How to work with Real Estate Investors-Part 1 2.00
Agency Law 2.00
Agency Law 2.00
What Real Estate Professionals Need to Know About FHA 4.00
Costs of Ethics 1.00
Code of Ethics 2.00
Indiana License and Escrow Law 2.00
Liens, Taxes and Foreclosures 4.00
Short Sales 3.00
Property Manager's War Chest of Tools for Conflict Resolutiion 3.00
Danger in Plain Sight: Understanding Lead Paint for Property Managers 3.00

3.00
The Ins and Outs of Property Management 3.00
A Day in the life of a Buyer Agent 3.00
Basics of Green Building for Real Estate 2.00
Basics of  Green Building for Real Estate 2.00
Niche Marketing; Narrow your Focus 3.00
Preparing a Listing Agreement:an in depth look 2.00
Preparing a Listing Agreement-An in Depth Look 2.00
Real Safety-Protect Youself During a Showing 3.00
Fair Housing 2.00
Fair Housing 2.00
Getting Started with Property Management 6.00
The Power of Exchange:Discover the Value 1031 Tax Deferred Exchange 3.00
Indiana Licensure Law 2.00
Listing Agreements 3.00

(303) 758-3513 dilk@asfmra.org

Legal Issues, Marketin and Forecasting 7.50
Legal Issues, Marketing and Forecasting 7.50
Lease Negotiaions and Food Qualit y 8.00
ASFMRA 83rd Annual Convention - Day 1 7.00
ASFMRA 83rd Annual Convention - Day 2 3.50
ASFMRA 84th Annual Convention - Day 1 6.00
ASFMRA 84th Annual Convention - Day 2 3.00
Ag Lnad Management 1 10.00
Ag Land Management 2 10.00
Ag Lnad Management 3 10.00
Ag Land Management, Part 3 10.50
ASFMRA Governance and Ethics for New Members 4.00
Rapid Fire Case Studies 6.00
ASFMRA 81st Annual Convention 7.00
Profit Briefing 4.00
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(888) 360-8764x2705

(513) 217-7138 Office

(309) 681-8100 ex 11

Liability Issues for Appraisers Performing Litigation and Other Non-Lending Work

Americas Best

AmeriFirst Home Mortgage

An Escape Plan

Appraisal Academy

Appraisal Institute, Hoosier State Chapter

Tax Implications of Real Estate 16.00
Ag Land Management, Part 1 23.50
Ag Land Management, Part 2 22.00
Financial Management Seminar 0.00
Animal Agricultural Seminar 0.00
Land Investment Anslysis 8.00

accreditation@360training.com

ADA Fair Housing 3.00
A Day in the Life of an Appraiser 3.00
Advanced Home Inspection 3.00
Agnecy--The Big Picture 3.00
Bad Loans--Predatory and Fraud 3.00
Basics of Real Estate Finance 8.00
Client Focused Communications 3.00
Community Ethics 3.50
Contracts 3.00
Energy Resources 3.00
Environmental Basics 6.00
Ethics of Sustainability 4.00
Home Inspection 6.00
Human Land Use 6.00
Managing--All Types of Rental Units 4.00
Meth Madness 3.00
NAPRM Ethics 3.00
NARPM Tenacy 6.00
Pricing Property 4.00
Property Management--Taking of Business 8.00
Qualifying--Buyer and Property 3.00
Real Estate Ethics 3.00
Real Estate Math 6.00
Tax Strategies for the Independent Contractor 6.00
The Loan--An Overview 6.00
Water Resources 3.00
Work Smarter, Not Harder 6.00

jdaly@amerifirst.com

Renovation Lending 101 3.00

(317) 577-1099 karen@anescapeplan.com

Escape Plan Assault Prevention Training 3.00

support@appraisalacademy.com

AMC (Appraisal Management Companies) 7.00

(317) 815-1340 aihoosierstate@sbcglobal.net

Spotlight on USPAP:  Hypothetical Conditions & Extraordinary Assumption 2.00
Appraiser's Introduction to Real Estate Counseling 3.00
Loss Prevention Program for Real Estate Appraisers 4.00

3.00
Indiana's Property Tax Appeal Process & The Role of the Appraiser 2.00
Appraisal Issues for Non-Residential Loan Underwriting 4.00
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(800) 526-2551#1943

Asset Preservation, Inc.

Atlantis Realty Group, Inc.

Best You Can Be Seminars

Bose McKinney & Evans LLP

Brownfields 2008 (ICMA)

Career WebSchool Indiana

(317) 636-3442 lingram@stewart.com

Power of Exchange 3.00
Power of Strategy 3.00

(800) 276-8940 lisas@atlantisrealtygrp.com

Successfully Selling HUD Homes in Indiana 2.00

mikebycb@aol.com

License Law 2.00
Agency Law 2.00
Anti Trust 2.00
Civil Rights & Fair Housing 2.00
Marketing - E Buyer & Social Marketing 3.00
Listing Contracts & Purchase Agreements 3.00
Do the Right Thing - Real Estate Ethics 3.00
Negotiation to Success 2.00
Partnering - Relationship Selling 2.00
You Don't Say - Communications Class 3.00
Sexual Harassment 3.00
Coaching Youself 3.00
Short Sales, Etc. 2.00
Short Sales and More 3.00

(317) 684-5214 jwalker@boselaw.com

Landlord- Tenant Seminar 2.00

(202) 289-4262

Brownfields 2008 Real Estate Education Program 4.00

(800) 532-7649

ADA and Fair Housing 2.00
Real Estate Math 4.00
Ethic in Real Estate 2.00
Tax Free Exchanges 4.00
Federal Law & Commercial Real Estate 4.00
Introduction to Real Estate Ethics 4.00
Check It Out:  Home Inspection in Real Estate Practice 4.00
Using the Internet in Real Estate Practice 4.00
Consensual Dual Agency 4.00
Basic Real Estate Finance 6.00
Methods of Residential Finance 6.00
Pricing Property to Sell 6.00
Tax Advantages of Home Ownership 6.00
Business Management in a Real Estate Office 6.00
Commercial Sales & Exchanges 6.00
Commercial Leases 6.00
Commercial Finance & Investment Analysis 6.00
Structuring Ownership in Commercial Real Estate 6.00
RESPA Reform 2.00
Sales Comparison Approach 6.00
Cost Approach Overview 6.00
Income Capitalization Overview 6.00
Basic Real Estate Finance 6.00
Methods of Residential Finance 6.00
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Carpenter Realtors

CBT Alliance, LLC

CCIM Institute

Pricing Property to Sell 6.00
Tax Advantages of Home Ownership 6.00
Business Management in Real Estate Offices 6.00
Commercial Sales and Exchanges 6.00
Commercial Finance and Investment Analysis 6.00
Structuring Ownership in Commercial Real Estate 6.00
Sales Comparison Approach 6.00
Income Capitalization Overview 6.00
Cost Approach Overview 6.00
Green Home Construction 6.00
ADA & Fair Housing 2.00
Ethics in Real Estate 2.00
RESPA Reform 2.00
Short Sales and Foreclosures 4.00
Prequalifying Your Buyer in Today's Market 4.00

(317) 888-9311 rkaylor@callcarpenter.com

Indiana License Law 2.00
Disco Personality Test  Training 4.00
Financing 6.00
Fair Housing 2.00
Real Code of Ethics 3.00
Introduction to Contracts 2.00
The Closing, The Final Chapter 2.00
FICO Scoring 101 2.00
How are HUD Houses Sold 2.00
Inspection Strategies 201 2.00
Social Media Marketing 2.00
Self Defense & Self Awareness (Agent Safety) 2.00
Indiana HOA's 3.00
How to Get the Listings 3.00
Inspection Strategies 2.00
It's a Numbers Game 3.00
Negotiating the Win 3.00
Service, Building your Business on Trust 3.00
Talk the Talk 3.00
The Price is Right 3.00
Appraisal Issues for Real Estate Brokers 2012 2.00

(866) 538-8193 darren@cbtrealestate.com

Fair Housing Law and Practice 3.00
Property Management Basics 3.00
Risk Management 6.00
Real Estate Ethics and Practice 6.00
Agency Law 3.00
Contract Law 3.00
Ethics in Real Estate 3.00
Fundamentals of Real Estate Appraisal 3.00
Legal Issues 2.00
Effective Disclosure and Inspection 4.00
Foreclosure Fundamentals 6.00
Rights and Limitation of Property Ownership 4.00

(312) 321-4460 mwilliams@CCIM.com

CI 101: Financial Analysis for Commercial Investment RE 34.00
Introduction to Commercial Investment Real Analysis 14.00
Financial Analysis for Commercial Investment Real Estate 29.00
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(317) 844-5574Office

(317) 578-1060Office

(888) 268-7003ext.107

CE Education Network LLC

Chicago Title Insurance Co.

Coaching Institute, Inc.

Coldwell Banker School of Real Estate

Continuing Ed Express LLC

Market Analysis for Commercial Investment Real Estate 29.00
User Decision Analysis for Commercial Investment Real Estate 29.00
Investment Analysis for Commercial Investment Real Estate 29.00
Commercial Real Estate Negotiations 7.00
Financial Tools for Commercial Investment Real Estate 7.00

bob.sweeney46@yahoo.com

Ethics & Professional Standrards 3.00
Fair Housing & Civil Rights Law 3.00
FHA Lending - What Realtors Need to  Know 2.00
Indiana Agency Law 2.00
License & Escrow Law 2.00
Real Estate Math Concepts 2.00
Real Estate Financing 3.00

jim.collins@att.com

Land Contracts 2.00

julies@coaching-institute.com

TechVantage--Stop Buying & Start Using Technology 3.00

(847) 313-6500 cbrbschool@cbexchange.com

Core A: Agency, License Law & Escrow 3.00
Core B: Legal issues - Are You a Legal Eagle 3.00
Core B: Legal Issues - Licensed Broker Key Topics 3.00
Core B: Legal Issues - Managing Broker Key Topics 3.00
Unraveling Property Taxes 3.00
The Green House 3.00
Code of Ethics: Honor & Integrity In Our Industry 3.00

(612) 827-2093 info@continuingedexpress.com

Federal Fair Housing Laws and Practice 2.00
Green Remodeling 3.00
The Short Sale Investigative Report 3.00
Managing the Risks of Using Your Home or Car for Business 4.00
Selling A Business 3.00
Using Feng Shui Principles to Improve Living Spaces 3.00
Code of Ethics Case Studies 2.00
Vacation Property Investment Guide 2.00
Fraud is Not an Option:  Causes and Cures 2.00
REO Simplified 3.00
BPO Simplified 3.00
The Psychology of Pricing and Secrets of the CMA 3.00
Tax Deferred IRS 1031 Exchanges 4.00
Federal Fair Housing Laws and Practice 4.00
Code of Ethics Case Studies 1.00
A Real Estate Agent's Guide to Homeowners Insurance 4.00
How the Federal Reserve Predicts and Shapes Your Future 4.00
Code of Ethics Case Studies II 2.00
Code of Ethics Case Studies II 1.00
A Guide to Navigating Transactions 3.00
Negotiate with Confidence and Power: Fundamentals 3.00
Negotiate with Confidence and Power: Advanced Practices 3.00
Your First Year in Real Estae: Part I 3.00
Your First Year in Real Estate: Part II 3.00
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Cressy & Everett Real Estate

Dearborn Financial Publishing, Inc.  d.b.a. REcampus.com

How to Sell Real Estate Part-Time 3.00
Simple Staging for Quicker Sales 3.00
Seller Counseling: From Listing to Closing 3.00
Tax Deferred IRS 1031 Exchanges 3.00
Mortgage Products 101 3.00
Managing the Risks of Using Your Home or Car for Business 4.00
Originating a Mortgage Loan:  The Basics 4.00
International Real Estate 4.00

(574) 233-6141 suecox@cressyeverett.com

Working with Buyers & Sellers: IN Contracts from A-Z 2.00
Working with Buyers & Sellers, Indiana Contracts from A - Z 2.00
Working with Buyers & Sellers, Indiana Contracts from A - Z 1.00
Code of Ethics 0.00
Code of Ethics 1.00
Manufacturing Methamphetamine Hazards 2.00
Antitrust 2.00
Fair Housing 2.00
Code of Ethics 2.00
Avoiding Litigation in a Real Estate Transaction 2.00
Social Networking 3.00
Cloud Computing: High Tech, High Touch 3.00
Successful Negotiating in Real Estate 2.00
Goal Setting and Business Planning 2.00
Using High-Tech to Deliver High-Touch 2.00
Prospecting in a Changing Market 2.00
Real Estate- The Next Generation 0.00
Time Management 3.00
Salesperson/Broker Indiana License Law and Changes 2.00
2013 Profile of Home Sellers and Buyers 2.00
Salesperson/Broker Indiana License Law and Changes 2.00
2013 Profile of Home Sellers and Buyers 2.00
Social Media & Real Estate 2.00

(312) 836-4400 jackie.kreuzer@kaplan.com

Understanding Credit and Improving Credit Scores:  What You Need 3.00
Buyer Representation in Real Estate 5.00
Commercial Real Estate:  Listing Properties 5.00
Commercial Real Estate:  Understanding Investments 5.00
Diversity & Doing Business 5.00
Electronic Transactions in Real Estate 5.00
Ethics & Real Estate 5.00
Ethics in Today's Real Estate World 5.00
Fair Housing 5.00
Fair Housing Law & Practice 10.00
Intro. to Commercial Real Estate Sales 5.00
Investment Property Practice & Management 10.00
Property Disclosures:  RE Professional's Guide to Reducing Risk 0.00
Property Managment & Managing Risk 5.00
Real Estate Agent/Mortgage Professional 5.00
Real Estate & Taxes:  What Every Agent Should Know 5.00
Real Estate Finance & Tax Issue 10.00
Real Estate Finance Today 5.00
Real Estate Investment Fundamentals 5.00
Red Flags:  Property Inspection Guide 5.00
Reverse Mortgages for Senior Homeowners 5.00
Risk Management 5.00
The Truth About Mold 5.00
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(317) 644-0673 EX: 1001

Market Analysis in Residential Appraisals Market conditions and 1004 MC Forms

Dennis Loxton, CFP

Distressed Property Institute, LLC

Education Resource, LLC

Evansville Residential Services, LLC

Fair Housing Center of Central Indiana

Understanding 1031 Tax Free Exchanges 0.00

(317) 557-5113 dennis@loxton.us

Introduction to Reverse mortgages 3.00

(800) 482-0335 cadeyce@charfen.com

Certified Distressed Property Expert (CDPE) 8.00
Certified Distressed Property Expert (CDPE) - Distance 8.00
Certified Investor Agent Specialist (CIAS) 8.00
Certified Investor Agent Specialist (CIAS) - Distance 8.00
Certified Investor Agent Specialist (CIAS) - Live 13.00
Certified Investor Agent Specialist (CIAS) - Distance Learning 13.00

(317) 816-9436 mark@educationresource.com

Settlement Procedures 2.00
Environmental Issues in Real Estate 2.00
Agency Law 2.00
Going Green in Real Estate 3.00
USPAP Update 2008-2009 8.00
Psychology of Sales Comparisons, Analysis, and Market Consistency 4.00
Sales Comparison Design, Analysis, and Adjustments 4.00
Residential Lot Valuation 4.00
Residential Relocation Appraisals 4.00
A Reexamination of Appraisal Principles 7.00
A Reexamination of Basic Income Capitalization for Non-residential Properties 7.00
Residential Appraisal Inspection - The Illustrated Home 7.00
Supervisory Appraiser Training Course 15.00
Case Study 2014 Modern Technology in Residential Appraisals 7.00
Reviewing Residential Appraisal Reports 4.00
Subdivision Analysis 7.00
Residential Case Studies III 4.00
Residential Rules and Regulations Fannie Mae Guidelines 2009 4.00

7.00
Using the Residential Appraisal Report Forms 7.00
USPAP 2010-2011 7.00
CE1098 Highest and Best Use in Market Value Appraisals 4.00
CE1088 Appraisal Review General 7.00
CE1100 Mathematics of Real Estate Appraisal and R.E. App. of Fin. Calc. 7.00
Residential Case Studies V for Appraisers 4.00
Appraisal Technology and Research - Geographic 4.00
Appraisal Technology and Research - Market Analysis 4.00
Basic Eminent Domain Appraising 7.00
Residential REO Appraisals (Real Estate Owned) 7.00
Indiana Appraiser's License Law 2.00
Appraising Partial Interests 4.00
USPAP 2014-2015 7.00
Appraisal Foundation 2015 Update to Qualifications and Practice 7.00

(812) 471-2525

Short Sales 2.00
Selling HUD Owned Homes 3.00

anelson@fhcci.org

Fair Housing 2.00
Fair Housing 2.00
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(317) 774-5801 Office

Financial Strategies,Inc.

GMFS, LLC.

Great Lakes Institute

Greater Louisville Association of Realtors

(317) 566-0425 dhennessey@mymortgagetrainer.com

Indiana Ethics for Real Estate Professionals 2.00
Indiana Ethics for Real Estate Professionals 1.00
Indiana Fraud for Real Estate Professionals 2.00
RESPA for Real Estate Professionals 2.00
Indiana Environmental Pollution:  Mold & Air Quality 2.00
Indiana Ethics and Professional Standards (online) 2.00
Lifecylce of Loan 2.00
ECOA for Real Estate Professionals 2.00
FCRA for Real Estate Professionals 2.00
TILA for Real Estate Professionals 2.00
Indiana Agency Law 2.00
Indiana Fair Housing 2.00
Indiana Anti-Trust 2.00
Fraud for Real Estate Professional 2.00

scopas@gmfslending.com

Reverse Mortgages - Refinances & Purchases 2.00

(800) 861-7325 greatlakesinst@gmail.com

Civil Rights 2.00
Agency Law 2.00
Listing Contracts & Purchase Agreements 2.00
Appraising 2.00
Property Management 2.00
Commercial Brokerage & Leasing 6.00
2 Hour Indiana Agency Law 2.00

(502) 894-9860 education@louisvillerealtors.com

Ethics and Real Estate 2.00
Ethics and Real Estate 1.00
Meth, Mold, Murder and Madness 2.00
Meth, Mold, Murder and Madness 1.00
23 Federal Laws that Apply to Real Estate Agents 2.00
23 Federal Laws that Apply to Real Estate Agents 1.00
Fair Housing 2.50
Real Estate Jeopardy 2.50
Condo Act & SAFE Act Changes 2.50
6 Easy Ways to Ruin Your Life 2.50
Property Management: Start, Succeed, Survive 2.50
Master Commissioner Sales 2.50
Facebook 101 for Agents 2.50
How Agents Make Money on Facebook 2.50
Keep Your Contracts from Exploding 2.50
Legal Odds and Ends 2.50
To Lease or Not to Lease 2.50
So You Think You Want To Be a Property Manager 2.50
Laws Governing Home Inspections 2.50
NAR's e-Pro Designation 7.00
How to Comply with KY License Law 2.50
Unique Real Estate Law Perspectives 3.00
Mishaps, Mistakes, Risk Management 3.00
Target Marketing 2.50
Unethical, Illegal & Just Plain Dumb 2.50
Be Protected: Understanding Homeowner's Insurance 2.50
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The Code of Ethics: Our Promise of Professionalism - Quadrennial Third Quarter
The Code of Ethics: Our Promise of Professionalism - Quadrennial Third Quarter

Indiana Property Tax Assessment: The Professionals Guide to Successful Appeal St

Greater Northwest Indiana Association of Realtors

Seller Disclosure & Procuring Cause 3.50
Presenting Multiple Offers & Agency Forms 2.50
Play it Safe: Lead Paint, SAFE Act and Lease Options 2.00
Legal Boot Camp 5.50
Short Sales Happen 2.50
Sales Contracts 2.50
Representing Buyers on Distressed Property 2.50
How to Successfully Sell and Close HUD Homes 2.50
Residential Real Estate Financial Analysis 7.00
Using a Reverse Mortgage for Purchase 2.50
Kentucky Housing Corp Financing 2.50
Agents, Ethics & The Law 2.50
Ethics in Today's Real Estate World 2.50
Code of Ethics vs License Law 2.50
Tax Facts for the Real Estate Professional 3.00
Contract Law 3.00

(219) 765-3600 nichole@gniar.com

Positioning Your Real Estate Success in 90 Days 2.00
Reverse Mortgage Purchase Program 3.00
The Role of The Principal Broker (Residential Brokerage) 7.00
Divorce and Elder Real Estate For Consumer Protection 6.00
Residential Forms - Listing and Purchase Forms 2.00
Residential Forms - Listing and Purchase Forms 2.00
Regulatory Changes Impacting Residential Real Estate Sales 2.00
The Code of Ethics: Our Promise of Professionalism 2.00
The Code of Ethics: Our Promise of Professionalism 2.00
Indiana Real Estate License and Escrow Laws 2.00
Understanding Contingencies 2.00
Working With Bank Owned Properties (REO'S) 2.00
Representing Seller Clients 2.00
Working With Distressed Sellers 2.00
Dealing With "Under Water" Sellers 2.00
Appraisal Applications for Real Estate Licensees 2.00
"Building Communities through Innovative Resources" 2.00
"Building Communities through Innovative Resources" 3.00

2.00
2.00

Residential Forms - Listing and Purchase Forms 2.00
Residential Forms - Listing and Purchase Forms 2.00

3.00
Using Technology to Better Serve Consumers 4.00
Consumer - Centric Real Estate Web Sites 4.00
Basic - Consumer - Centric Use of An Internet Based MLS 3.00
Advanced - Consumer - Centric Use of An Internet Based MLS 3.00
Using ZipForms in Real Estate 3.00
Using ZipForms in Real Estate, Advanced 3.00
Making a REALTOR Member Benefit Work for Your & Your Business(Advanced) 2.00
GNIAR Young Professionals Network Roundtable 2.00
License Law - A Review of Senate Bill 275 2.00
Profile of Home Buyers and Sellers 2.00
Undestanding  New Construction 2.00
Mortage Finance and Credit Scoring 2.00
Social Trilogy - Social Media / Social Networking / Social Marketing 2.00
Facebook Marketing 2.00
Professional Selling in Real Estate 3.00
Eleven Steps to Closing Short Sales 3.00
Profile of Home Buyers and Sellers 2.00
Understranding New Construction 2.00
Mortgage Finance and Credit Scoring 2.00
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Greater South Bend-Mishawaka Association of Realtors, Inc.

(812) 464-2402 Office

Lead Paint Issues, SAFE ACT, Lease with Options & Lease with Purchase Contracts

Hasgoe Cleaning Systems

Home Warranty, Inc.

HomeServices Real Estate Academy

Ice Miller LLP

USPAP and Broker Price Opinion Reports 2.00
Basic Fundamentals of New Construction Residential Homes 2.00
Basic Fundamentals of New Construction Residential Homes 2.00
Credit Scoring 2.00

(574) 289-6378 mlarimer@sbmaor.com

Smart Growth for The 21st Century 4.00

crodenberg@hasgoe.com

Advanced Water Damage 4.00
Smoke and Fire Damage Restoration 4.00
Mold: Recognition and Remediation 4.00

(877) 977-4949 info@homewarrantyinc.com

The Insider's Guide to Home Warranties 3.00

(502) 425-4760 sangermeier@homeservicesky.com

Renovation Lending 2.00
Renovation Lending 1.00
Managing Risk in Today's Marketplace 3.00
Death, Divorce and Taxes 3.00
Working The For Sale By Owner 3.00
You Said What? Understranding Anti-Trust 3.00
Expireds--Like Catching Fish In a Barrel 3.00
Understanding RESPA --Avoiding the Government Paid Condo 3.00
Ethics & Real Estate 3.00
Risk Management 4.00
Buyer Representation 4.00
Environmental Issues 4.00
Fair Housing 4.00
Multiple Offers 3.00
From The Ground UP 3.00
Predatory Lending / Loan Fraud 3.00
ANSI Residential Measuring Standard 3.00
You Before Me - Demystifying Fiduciary Duties 3.00
Avoiding FSBO Fizzle -- Working the "For Sale by Owner" 2.00
Indiana Law Review Part I 2.00
Indiana Law Review Part II 2.00
Meth, Mold, Murder and Madness 3.00
Crime Prevention for Real Estate Agents 3.00
Short Sales, Contract for Deed, Lease Option 2.00
Sucessfully Selling HUD Homes 0.00
Short Sales, Lease Option & Contract Deed CE for Sales and Broker 2.00
Bidding on HUD Homes CE for sales and broker 2.00
Short Sales & Foreclosures 6.00

3.00
Sellers Disclosure & Procuring Cause 3.00
6 Easy Ways to Ruin Life 1.00
6 Easy Ways to Ruin Your Life 2.00
Creatitive Financing 3.00
6 Easy Ways to Run you life 1.00
Creative Financing 3.00
6 Easy to run your Life 2.00

(317) 236-2100 brian.crist@icemiller.com
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(317) 917-1100 business

(317) 328-5259  Ext: 135

Fair Housing Overview & Fair Housing Enforcement and the Administrative Process

IMPACT Training Group, Inc.

Indiana Auctioneers Association

Indiana Builders Association

Indiana CCIM Chapter

Indiana Civil Rights Commission

Indiana Commercial Board of Realtors

Real Estate: Dirt, Sticks & Bricks- How to Buy It, Sell It, Lease It and Finance 3.00
Arming Yourself with Knowledge to Close Deals in Tough Times 0.00

(260) 925-3008

Code of Ethics--Professional Standards 2.00
Preparing Residential CMA's and BPO's 2.00

(317) 859-8990 director@indianaauctioneers.org

Real Estate at Auction... Yes, Maybe Not 0.00
Real Estate Auctioneers 0.00
The Process and Procedure of title Search and Examination 2.00
Appraising forests 2.00
IN Auctioneer Association Annual Convention 2.00
Settlement Procedures 2.00
Homestead Exemption, Death Deeds & Taxes & Disclosures 4.00
Difficult Customers 2.00
Marketing 2.00
Social Media 2.00
Bankruptcy 2.00

heather@buildindiana.org

How To Sell To A Parade of Homes 3.00

(317) 735-4000 IndianaChapter@ccim.net

CCIM Calculator Class 3.00
Financial Analysis Tools for Commercial Real Estate 7.00
Lease Analysis 2.00
Before & After Tax Cash Flow Model 2.00
Michiana Commercial Real Estate Panel 2.00

avtaylor@icrc.in.gov

The Power of Diversity - Fair Housing Workshop 2.00
The Power of Diversity - Fair Housing Workshop 1.00
Equal Housing is Still the Issue 5.00
Equal Housing is Still the Issue 2.00
Fair Housing Overview and Affirmatively Furthering Fair Housing 2.00
Fair Housing Overview and Affirmatively Furthering Fair Housing 1.00

3.00

lknight@myicbr.org

Common Mistakes in Commercial Lending 2.00
Legislative Issues Affecting Commercial Real Estate 2.00
Changing Gears 2.00
Commercial Legislation 2.00
Anti-Trust Basics, Enforcement, Policies and Compliance 2.00
Commercial Financing 2.00
License Law 2.00
Anatomy of a Commercial Lease 2.00
Commercial Real Estate Appraisal 2.00
Agency Law 2.00
Retail Feasibility Analysis 2.00
LEDO Panel 2.00
Champions of Commercial Real Estate 2.00
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(317) 442-2001 Office

(260) 489-2485x8295

(812) 234-6317Office

(317) 888-3000 Office

Indiana CRS Chapter

Indiana Real Estate Academy

Indiana Real Estate Appraisal Association

Indiana Real Estate Institute

Indiana Real Estate Online School

Shifts in Communication 2.00
Emergimg Trends in Commercial Real Estate 2.00
License Law 2.00
Commercial Real Estate Market Outlook 2.00
Critical Components of a Commercial Real Estate Transaction 2.00

chapteradmin@indianacrs.com

NoBull Selling 8.00
Short Sales and Foreclosures: Protecting Your Clients Insterests" 8.00
Guiding The Buyer in the Distressed Property Market 8.00
Business Planning & Marketing for the Residential Specialist/CRS 200 16.00
Listing Strategies for the Residential Specialist/CRS 201 16.00
Effective Buyer Sales Strategies/CRS 202 16.00
Buying and Selling Income Properties CRS204 16.00
Financing Solutions to Close the Deal/CRS 205 16.00
Technologies to Advance Your Business/CRS 206 16.00
Building an Exceptional Customer Service Referral Business/CRS 210 16.00

Zip Form Training Desktop 2.00
Zip Form Training Online 2.00

gvarcher@aol.com

How to Fill Out the URAR Appraisal Report 7.00
National Uniform Standards of ProfessionalAppraisal Practice 7.00
National Uniform Standards of Profession AppraisUpdate 7.00
Residential Appraiser Site Valuation 7.00
Residential Appraiser & the Cost Approach 7.00
HOUSES: Types, Architectural Style and Design 3.00
Basic Home Construction 4.00
How to Screen Residential Properties for Apparent Environmental Hazards 8.00
Houses, Types. Architectural Style and Design and Basic Home Constructiion 7.00
2014/2015 USPAP Update 7.00

brian@krgplus.com

Real Estate Ethics 2.00
License & Escrow Law 2.00
Settlement Procedures 2.00
Risk Reduction 2.00
Fair Housing 2.00
1031 Property Exchanges 2.00
FHA Appraisals 2.00
Mortgages & Financing 2.00
Real Estate Ethics 2.00
Environmental Issues 2.00

(574) 268-4881 cmills@kconline.com

ERC Fair Housing and  Diversity: Focus on Relocation 3.00
ERC Relocation: Assisting Corporate Tranferees 3.00
Contracts, Purchase, and Sales Agreements 4.00
Closing and Settlement Costs 4.00
Agency Relationships 4.00
Code of Ethics 6.00
Real Estate Appraisal 2.00
Asset Management 3.00
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Indiana/Kentucky Society of Industrial and Office Realtors Chapter

Indoor Environmental Management, Inc.

Indycrew, Inc.

Institute for Continuing Education, Inc.

Institute of Real Estate Management

Real Property Ownership & Land Use 4.00
Fair Housing 4.00
Titles and Records 4.00
Deeds 2.00
Home Inspection 3.00
Estimating the Gross Living Area 3.00
Using the Internet to Serve Clients 4.00
Real Estate Finance 4.00
Environmental Hazards 4.00

(317) 639-0539 sherry.mallamo@cassidyturley.com

Owner-User Real Estate Financing 2.00

(317) 339-1291 rlaiam@aol.com

Ethics 2.00

(317) 581-6155

From Brown to Green:  The Business Case for Green Buildings 2.00

(800) 621-8341 etigner@4ice.com

About Real Estate Accounting 4.00
About Critters, Pests, and Real Estate 4.00
About Commercial Leasing 4.00
About Custon Homes 4.00
About Home Inspections 4.00
About House Construction 4.00
Understanding Real Estate Appraising and Math 4.00
About Sexual Harassment 4.00
About Real Estate and Water 4.00
About Modern Mortgaging 4.00
About Ethics in Real Estate 2.00
Fair Housing & Antitrust Made Easy 2.00
About Real Estate Finance 2.00
About the Environment & the Law 2.00
About Cultural Diversity and The Law 2.00
Agency 4.00
Commercial Leasing 4.00
Ethics 4.00
Fair Housing 4.00
Green Matters and Environment 4.00
Home Inspections 4.00
House Construction 4.00
Real Estate Legal Issues 4.00
Residential Leasing 4.00

(312) 329-6061 ContinuingEd@irem.org

Investment Real Estate: Financing and Valuation Part One (ASM603) 14.00
Investment Real Estate: Financing and Valuation Part Two (ASM604) 14.00
Investment Real Estate: Financing and Valuation Part Three (ASM605) 6.00
Ethics for the Real Estate Manager (ETH800) 2.00
Ethics for the Real Estate Manager (ETH800) 4.00
Marketing and Leasing: Multifamily Properties 12.00
Managing the Physical Asset 12.00
Leadership and Human Resource Essentials 12.00
Investment Real Estate Financial Tools 12.00
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(646) 728-3691 Office

(310) 538-0233ext123

(812) 265-2580 Ex 4191

(608) 779-5599ext2448

International Council of Shopping Centers Inc.

International Right of Way Association

Ivy Tech Community College, Southeast

Kaplan Real Estate Schools

Kentucky CCIM Chapter

Sucessful Site Management 35.00
Managing Residential Properties 34.00
Ethics for the Real Estate Manager 5.00

torlando@icsc.org

Leasing Seminar 3.00

vicente@irwaonline.org

IRWA Condemnation Seminar 6.00
IRWA: Railroad Symposium 8.00
IRWA Eminent Domain Mock Trial Course 6.00

rjohann@ivytech.edu

Agency Law 2.00
Appraising 2.00
Licensure & Escrow Law 2.00
Risk Management 2.00
Fair Housing / Civil Rights Law 2.00
REALTOR Safety 2.00
Listing Contract & Purchase Agreement 2.00
Property Management 2.00

jackie.kreuzer@kaplan.com

Ethics in Today's RE World 2.00
Ethics in Today's RE World 3.00
Diversity & Doing Business 5.00
Ethics & Real Estate 5.00
Fair Housing Law and Practice 10.00
Investment Property Practice and Management 10.00
Property Management & Managing Risk 5.00
Real Estate Finance & Tax Issues 10.00
Real Estate Finance Today 5.00
Red Flags:  Property Inspection Guide 0.00
Risk Management 5.00
Understanding 1031 Tax Free Changes 5.00

(502) 515-2246

The New Normal in Commercial Real Estate Finance in 2013 1.00
Private  Public Patnerships 1.00
Site Selection  From the Tenants Perspective 1.00
Site Analysis-identifying the Best use for your site and how to market it effect 2.00
Top Ten Issues in Real Estate Tax 1.00
Tenants Beware of Commercial Lease Boilerplate 1.00
The (A)(B) and (C)s of Non Recourse Carve-outs in 2013 1.00
Top Ten Things you need to Know About The Americans with Disabilities Act 1.00
The Past, Present and Future of Real Estate Brokerage 1.00
Planning and Zoning Basics 1.00
Issues in Environmental Performance 1.00
Investment incentives in Kentucky 1.00
Commercial Real Estate Investing - Return On and Return of Your Investment 1.00
Letters of Intent in Real Estate Transactions 1.00
Real Estate Taxation - Trends and Opportunities 1.00
Office Brokerage - The Beginning of a New Era 1.00
Land Use Potpourri 1.00
Ethical Conduct in Land Use Matters 1.00
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Lorman Business Center, Inc. dba Lorman Education Services

(317) 361-8413 Office

Kentucky Real Estate Exchangors

KJD Legal LLC

LandAmerica Financial Group, Inc.

LandAmerica Lawyers Title Insurance Corporation

Linda McGinn School of Real Estate

Lushin & Associates,Inc.

Margaret Sklenar

Mary Johnson

Environmental Due Diligence: Other Issues and Red Flags 1.00
Lease Negotiation Panel 1.00
Commercial Real Estate Finance in 2014 Panel 1.00

(502) 425-6000 joe@therealestateguy.com

More Transaction from Marketing Sessions 6.00
REal Estate Law Boot Camp 6.00

kathy@kjdlegal.com

Opening the Door to Opportunity 2.00

(502) 584-0211

Title Agent Insurance Seminar 6.00

(317) 633-2933

The Closing:  The Final Chapter 2.00

(812) 663-6454 LLMcGinn@cs.com

Agency Law 2.00
Listing Contracts 2.00
Settlement Procedures 2.00
Listing Contracts and Purchase Agreements 2.00
Over Coming Objections & Marketing 2.00
Staying up in a Down Market 2.00
Listing Agreements and Buyer Representation 2.00

(715) 833-3940 ahelland@lorman.com

Green or Sustainable Construction 7.00
Landlord and Tenant Law 8.00
Property Tax 2.00
Property Tax in indiana 8.00
Property Tax in Indiana 8.00
Property Tax  In Indiana 8.00

(317) 846-9200 whitney@lushin.com

Breaking through Your success Barriers and Building Your Sales Cookbook 2.00

(260) 672-0907 msklenar@metrotci.com

Settlement Procedures 3.00
Ten Steps to Short Sales 2.00
Eleven Steps to Short Sales 3.00
Basic Foreclosure and Bankruptcy 3.00
1031 Tax Deferred Exchanges 3.00
RESPA Reform 3.00
Eleven Steps to Closing Short Sales 3.00
Basic Indiana Bankruptcy and Foreclosure Laws 3.00

(317) 366-3613 maryj@centurymortgage.com

Understanding Your DISC Sales Style & Your Consumer's Buying Style 4.00
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(314) 205-1685 Ext. 113

Alternative Financing Methods: Land Contracts, Lease-to-Own, Purchase Money Mg.

Simple Questions, Big Consequences: How to Avoid Fair Housing Violations as a PM

Masters Inspection Institute

McColly School of Real Estate, Inc.

McKissock, LP

(317) 925-7790 don.baldwin@mastersii.org

Preventative Home Maintenance 10.00
Response To The Inspections 8.00
Home Inspection 1-30 2.00
Home Inspection 2-50 number of defect photos 3.00
Home Inspection 3-93 number of defect photos 4.00

(219) 755-0274 rhonda@mccolly.com

Indiana Estate License Law Review Of Senate Bill 275 2.00
Mortgage Finance Principles For Real Estate Licnesees 2.00
Avoid Roadkill-top10 stupid things really smart reltrs do to mess up their lives 0.00
The Long and Short of It: Anatomy of a Short Sale 6.00
Social Media Marketing for Real Estate Professionals 2.00
The FHA HECM (Reverse Mortgage) & HECM for Home Purchase Program 2.00
Mortgage Fraud 2.00

2.00
Understanding & Completing Short Sales 2.00
Pricing Listings in a Difficult Market 2.00
Counseling Clients of Property Flipping 2.00
Working with Distressed Sellers 2.00
Working with Bank Owned Properties 2.00

stateadmin@realestateexpress.com

A Day in the Life of a Buyer Agent 3.00
A Property Manager's War Chest of Tools for Conflict Resolution 3.00
Danger in Plain Sight: Understanding Lead Paint for Property Managers 3.00

3.00
The Ins and Outs of Property Management 3.00
Indiana Licensure Law - P.L. 127-2012 2.00
Reviewer's Checklist 7.00
The Power of Exchange: Discover the Value of 1031 Tax Deferred Exchanges 3.00
Live Webinar: Code of Ethics 2.00
Live Webinar: Code of Ethics 1.00
The Green Guide to Appraising 7.00
Contract Law from the Top Down-onsite 2.00
Contract Law from the Top Down-onsite 1.00
Basics of Green Building for Real Estate-onsite 2.00
Basics of Green Building for Real Estate-Onsite 1.00
Liens, Taxes and Foreclosures-onsite 3.00
The Art of the Short Sale-onsite 3.00
Current Issues in Fair Housing-onsite 2.00
Current Issues in Fair Housing-onsite 1.00
1031 Exchanges: Increase your Expetise-onsite 3.00
Apartment Buildings-Secrets to Understand, List and Sell Them-onsite 3.00
Code of Ethics-onsite 2.00
Code of Ethics-onsite 1.00
Misrepresentations and Case Studies-onsite 3.00
The NAR Code of Ethics.....Are you in Compliance? 2.00
The NAR Code of Ethics.....Are you in Compliance? 1.00
Listing Agreements 3.00
Contract Law from the Top Down 2.00
Contract Law from the Top Down 2.00
Systems Built Housing: Advances in Housing for the New Millenium 7.00
Analysis in Action 7.00
Disciplinary Cases - What NOT to do 7.00
Land and Site Valuation 5.00
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Understanding RESPA and the New HUD - 1 3 hours 3.00
FHA for Today's Appraiser 7.00
Live Webinar: Basics of Green Building for Real Estate 2.00
Live Webinar: Basics of Green Building for Real Estate 1.00
1031 Exchanges-Increase Your Expertise (online course) 3.00
HVCC and the Future of Appraising: Taking Back Our Profession 4.00
REO and Short Sale Appraisal Guidelines 4.00
2010-2011 National USPAP Update Equivalent 7.00
2012-2013 National USPAP Update 7.00
Live Webinar:  1031 Exchanges:  Increase Your Expertise 3.00
Getting Started with Property Management 6.00
Misreprensentation and Case Studies 4.00
Fair Housing Update 2.00
Fair Housing Update 2.00
Live Webinar:  Current Issues in Fair Housing 3.00
Contract Law 2.00
Contract Law 1.00
Short Sales 3.00
Indiana License & Escrow Law 2.00
The Three P's of Negotiation 5.00
Code of Eithics 2.00
Code of Ethics 1.00
RESPA 2.00
Real Estate Related Investments, IRAs, and Qualified Plans 4.00
Even Odder:  More Oddball Appraisals 7.00
Introduction to Expert Witness Testimony 7.00
Mortgage Fraud:  Protect Yourself 7.00
Environmental Issues for Appraisers 3.00
A Sporifying Encounter 2.00
Basic Foundation Construction 2.50
Defective Chinese Drywall 2.00
Home Inspection-From the Ground Up 5.00
Inspecting and Identifiying A/C & Heat Pump Systems 3.00
Inspecting What's Outside the Home 3.00
Interior and Exerior Inspections of Key Areas 8.00
Pool and Spa Inspections 3.00
Safety Precautions for Home Inspectors 2.00
Thermal Imaging for Home Inspectors 3.50
Electrical Inspection Inside & Out 3.00
Give Your Clients the Green Light; Simple Ways to Green a Home 3.00
A New Look at Contract Law 2.00
A New Look at Contract Law 1.00
Demystifying Appraisals 3.00
Online: Code of Ethics 2.00
Online: Code of Ethics 1.00
Online: Real Estate Safety: Protect Yourself During a Showing 2.00
Online: Real Estate Safety: Protect Yourself During a Showing 1.00
Online: Indiana Licensure Law P.L. 127-2012 2.00
Online: A Day in the Life of a Buyer Agent 3.00
Online: Niche Marketing: Narrow Your Focus 3.00
Online: Short Sales 3.00
Online: Listing Agreements 3.00
Online: Basics of Green Building for Real Estate 2.00
Online: Basics of Green Building for Real Estate 2.00
Mortgage Fraud: Protect Yourself 7.00
Reo and Foreclosures 5.00
Analyze This; applications of Appraisal Analysis 4.00
Land and Site Valuation 5.00
UAD-Up Close and Personal 3.00
Commerical Real Estate from the Beginning 2.00
Commercial Real Estate from the Beginning 2.00
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Commitment, Closing, Commission! Dissection of a Title Commitment and HUD

Meridian Title Corporation

Met Life Home Loans - Greg Burgers

Metlife Home Loans

Metropolitan Indianapolis Board of Realtors

Agency -the Big Picture 2.00
Agency-The Big Picture 2.00
Niche Marketing: Narrow Your Focus 3.00
Preparing A Listing Agreement: An In-Depth Look 4.00
Real Estate Safety: Protect Yourself During a Showing 3.00
How to Work with Real Estate Investors - Part 1 2.00
How to Work with Real Estate Investors - Part 1 1.00
`national USPAP Update (2014/2015) 7.00

(800) 777-1574 kriland@meridiantitle.com

Indiana Tax Sales 2.00
Understanding the Indiana Tax Process 1.00
Closing HUD Homes/Buyers Select Closing Agent Program 1.00
The Listing  Interview&How to Uncover Title Related Matters 1.00
Short Sales Beyond Basics 2.00
CFPB Loan and Closing Disclores 1.00
CFPB  Loan and Closing Disclosures. 2.00
Settlement Procedures 2.00
License & Escrow Law 2.00
Agency Law 2.00

2.00
Social Media 101 2.00
The ABC's of Underwriting 2.00
Working with Credit Impaired Clients & Their Real Estate 2.00
Property Inspections 2.00
Facebook for Beginners 2.00
Facebook Marketing 2.00
Social Trilogy-Social-Media, Networking, Marketing 2.00
A Complete Guide to Short Sales 2.00
Represnting the Condominium Buyer & Seller 2.00
Alternative Financing 2.00
ABC's of Underwriting 2.00
Settlement Procedures 2.00
Agency Law 2.00
Title Insurance 2.00
Borrowers in Default and REO Transactions 2.00
A Complete Guide to Short Sales 2.00

(630) 202-8234 gburgess@metlife.com

The Facts About Reverse Mortgages and the HECM for Purchase 3.00

(317) 908-3141 jemery@metlife.com

Green Solutions with Energy Efficient Mortgages 2.00

(317) 956-1912 debbiefairfax@mibor.com

Advanced Professional Standards; The Tough Questions 1.00
Advanced Professional Standards; The Tough Questions 2.00
Enforcing The Code and Its Standards 1.00
Enforcing The Code and Its Standards 2.00
Grievance Committee Seminar 1.00
Grievance Committee Seminar 2.00
Advanced Professional Standards: The Touch Questions 1.00
Advanced Professionals Standards: The Touch Questions 2.00
Enforcing The Code and its Standard 1.00
Enforcing the Code and its Standard
Grievance Committee Seminar 1.00
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(317) 581-5662 Office

Metropolitan Title Company

Michael Kerkhof

Midwest Bankers

Mortgage Fundamentals,LLP

Mortgage Mitigators LLC

NABPOP

Nation's Mortgage Certified Training

National Association of Independent Fee Appraisers

Grievance Committee Seminar 2.00

(260) 436-3886 msklenar@metrotci.com

Peak Producers 6.00
Professional Selling 3.00
Everything You Want To Know About Title Insurance 1.00
Social Networking & Real Estate 2.00
Consumer Finance Protection Bureau/TILA/Regulator Changes 2.00
Basic Indiana Bankruptcy and Foreclosure Laws 3.00
Settlement Procedures 3.00
Ten Steps to Closing Short Sales 3.00
Basic Bankruptcy & Foreclosure 2.00
Eleven Steps to Short Sale 3.00
The New RESPA & Real IN 3.00
Alternative Financing 2.00
Social Media 101 4.00
Sort Sales 2.00
Settlement Procedures 2.00
1031 Exchanges 2.00

(317) 371-5079 mkerkhof@amerifirst.com

"Financing Hud Homes 2.00

dhuntwork@midwestbankers.com

Credit IQ 3.00

(317) 590-8846

Real Estate Lending Fraud and Property Flipping 2.00
Selling FHA Programs:  Rules, Guidelines, and Changes 2.00
FHA/VA Property Requirements:  Not the Same Old FHA 2.00
Profiling Today's Residential Borrower 2.00
Selling Real Estate in Today's Mortgage Market 2.00

(773) 313-3266 sbaker@mortgagemitigators.com

Short Sale 2.00

(800) 767-0743 ceadmin@nabpop.org

BPO-Broker Price Opinion 6.00

(317) 891-1116

Indiana Loan Originator and Principal Manager Training Course 8.00

(312) 321-6830 info@naifa.com

FHA 7.00
Fannie Mae Selling Guide 7.00
1.5 Residential Analysis for Small Property Appraisals 10.00
1.5C Residential Analysis for Small Income Property Appraisals 8.00
2.0 Financial Analysis of Income Properties 10.00
2.1 Introduction to Income Property Appraising 10.00
2.2 Techniques of Income Property Appraising 10.00
2.3A Litigation Valuatuion:  The Appraiser's Role as an Expert Witness 10.00
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(801) 931-5571 Office

(800) 930-6182cust.ser.

Drafting Commercial Real Estate Leases:  Ins/Outs of Protecting Your Intererests

National Association of Real Estate Investment Advisors

National Business Institute

3.0A Valuation of Landscape Improvements 4.00
4.4A Introduction to Relocation Data Analysis 4.00
4.8 HUD 203K Program:  Mortgage & Appraisal Property 7.00
5.0 National USPAP Course 15.00
5.0A National USPAP Update 7.00
5.2 Fair Lending Requirements:  The Effect on RE Appraisal & Report Writing 7.00
5.2A Fair Lending Requirements Seminar 4.00
9.7 Fannie Mae Updated Property & Appraisal Guidelines 8.00
9.7A Fannie Mae Update 4.00
10.3 Understanding Relevant Characteristics of Real Property 7.00
11.8A Calculating Gross Living Area Using ANSI Standards 4.00
13.0B Indiana Law 2.00
13.0B Indiana Law 2.00
15.7A Partial Interest Seminar:  Concepts & Theories 4.00
16.0A Understanding Legal Descriptions 4.00
16.2 The Appraisal Foreclosure Properties 7.00
19.1 An Appraiser's Guide to Environmental Issues 7.00
19.1A An Appraiser's Guide to Environmental Issues 7.00
19.2 Appraising Environmentally Impacted Properties 10.00
Appraising in a Foreclosure Market 8.00
5.0 A USPAP 2010-2011 7.00
Regression Analysis 4.00
Order in the Court 3.00
Forensic Reviews 4.00
Panel Discussion 3.00
USPAP 2014-2015 7.00
USPAP (2014-2015) Update 7.00
Residential Reporting: Hitting All of the Bases 7.00

info@nareiagroup.org

REIA 101: Residential Real Estate Investing 7.00
REIA 201: Commercial Real Estate Investing 7.00
REIA  301 - Investing in Real Estate Using Self - Directed Retirement Accounts 8.00

elizabeth.zenner@nbi-sems.com

Advanced Title Insurance Issues 7.00
Handling Real Estate Transactions with Confidence 8.00
Retail, Office and Restaurant Leases: Key Provisions and Warranties 7.00
Eminent Domain in Indiana 7.00
Handling Real Estate Transactions swith Confidence 8.00
Retail, Office and Restuaurant Leases:key provisions and Warranties 7.00
Top 10 Title Defects - Cured in Indianapolis 7.00
BOOT CAMP: Foreslosure and Loan Workout Procedures 7.00
Advanced Issues in Foreclosure 7.00
Attorney's Guide to Commercial Evictions 7.00
Handling Real Estate Tranactions with Confidence 8.00
Handling Real Estate Transactions With Confidence 8.00
How to Obtain Good Title in Real Estate Transactions 6.00
Land Use and Zoning Law Litigation 7.00
Real Estate Closings A-Z:  Navigate Your Closings with Confidence 7.00
Resolving Real Estate Title Defects 6.00
Land Use and Zoning Law Litigation 7.00
Examining and Resolving Title Issues 7.00
Land Use & Zoning Law Litigation 7.00
Troubleshooting Title & Title Insurance Problems 6.00
Landlord and Tenant Law 8.00
Real Estate Transactions Made Painless and Efficient 7.00

7.00
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(574) 216-8450Work

(317) 489-2022bus

New Agent Fast Track, Inc.

North Central Indiana Association of Realtors, Inc (NCIAR)

Partners Real Estate School

Pillar to Post of Southeastern Indiana

How to Obtain Good Title in Real Estate Transactions 7.00
Pratical Guide to Zoning and Land Use Law 7.00
Top 10 Title Defects-Cured 7.00
Real Estate Law: Advanced Issues and Answers 7.00
Real Property Foreclosure: A Step-by-Step Workshop 7.00
Title Law in Indiana 7.00
Advanced Title Insurance Issues 7.00
A Practical Guide to Construction Liens 7.00
Land Use Law: Current Issues in Subdivision, Annexation and Zoning 7.00
Commercial Leases: Negotiating Key Provisions 7.00
BOOT CAMP: Foreclosure and Loan Workout Procedures 7.00
Boundary Issues and Easement Law 7.00

Growing Your Real Estate Business Through Facebook 2.00
Positioning Your Real Estate Success in 90 days 2.00
Setting Up A Face Book Fan Page for Beginners 4.00

(574) 935-3940 nciar@comcast.net

New License Law 2.00
Appraisal Fundamentals 2.00
Agency Law 2.00
Code of Ethics 2.00
Fair Housing Laws 2.00
License Law 2.00

(219) 922-1800 jprice2@sbcglobal.net

Plan Your Business! 3.00
Plan Your Business! 2.00

becky.lottes@pillartopost.com

Problems in Older Homes and Problems in New Homes 2.00
Grow Houses and Clandestine Labs 2.00
Mold and Carbon Dioxide 2.00
Fireplaces and Air Conditioning for Older Homes 2.00
Identifying Structural Defects and How to Avoid a Wet Basement 2.00
Wells, Septic & Sump Pumps, and Termites--Where are They? 2.00
Hot Water Heater and Identifying Furnace Deficiencies 2.00
The Unsick House and How Old is This House? 2.00
Flat Roof Systems and Preparing for the Unexpected 2.00
Plumbing and Electrical Service Size 2.00
Radon Gas and Home Maintenance in Perspective 2.00
Going Green 1.10
New Homes - A Closer Look 1.25
Spot Light on Decks 1.00
Swimming Pool Safety 1.00
New Technologies for The Home 1.00
Toxic Drywall 1.00
Lead Based Paint in the Home 1.00
Moving Towards Sustainable Housing 1.00
Asphalt Shingles 1.04
Mold 0.55
Radon Gas 1.00
renovate, Remodel, Repair 1.10
Indoor Air Quality 1.00
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(503) 297-1344Office

(609) 923-3598Office

Precision Credit Group

Premier Capital Corporation

Premier School Of Real Estate

ProSchools, Inc

Prospect Mortgage

(303) 888-6572 ryan@precisioncreditgroup.com

FICO Scoring Presentation 2.00

(317) 974-0504 ghuff@premiercapitalcorp.com

Financing Commercial Real Estate with SBA 504 2.00

(812) 235-1423 hoosierkennedy@msn.com

Optimizing Features of the M.L.S. 3.00
Optimizing Features of the M.L.S. , Part II 3.00
Credit Reports & Predatory Lending 2.00
Understanding Listing Contracts and Purchase Agreements 2.00
Reducing Environmental Liabilities 2.00
10 Commandments of Customer Service 2.00
Investment Real Estate 2.00
License Law 2.00
Escrow Law 2.00
Avoiding Antitrust Liability 2.00
Managing Misrepresentation & Unauthorized Practive of Law Risks 2.00
Behavior Selling 2.00
Negotiating Skills 2.00
Analyzing Investment Real Estate 2.00
Professional Ethics 2.00
Professional Standards 2.00
Credit & Real Estate Financing 2.00
Income Taxes and Real Estate Investing 2.00
Learning to Love your Appraiser 2.00
Making Money by Understanding Taxes 2.00
Real Estate Potpourri 2.00
Real Estate Financing 2.00
Financial & Estate Planning 2.00
Investments 2.00
Making Money by Understanding Taxes 4.00
The Consumer Loves the "Extra Mile" 2.00
Real Estate Contracts 2.00
Certified Military Residential Specialist 4.00

melindap@proschools.com

Evolving Real Estate Finance Laws: What You Need to Know 2.00
Ethical Real Estate: The NAR Code 3.00
Evolving Real Estate Finance Laws;What you Need to Know 2.00
Ethical Real Estate; The Nar Code 1.00
Ethicial Real Estate: the Nar Code 2.00
Home Inspection in Real Estate Practice 3.00
Principles of Commerial Real Estate 3.00
Anti - Discriminations Laws 4.00
Ethics : Pricing, Offers and Advertsing 4.00
Property Pricing, and Residential Real Estate 6.00
Green Real Estate 2.00

FHA 203K - What Every Realtor Needs to Know 2.00
FHA-what every realtor needs to know 2.00
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Re/Max Of Indiana

Real Estate Career Institute

(317) 845-2005 JKring@remax-indiana.com

Mastering the Paperless Listing Presentation 1.00
Understanding the Culture of the Luxury Buyer/Seller 1.00
Stop-Doing List vs. To-Do List and How to Change Your Closing Rate 1.00
How to Use a SWOT Analysis to Improve Your Listing Success 1.00
Legislative Changes enacted in P.L, 127-2012 2.00
How to Successfully List and Sell Commercial Real Estate 14.00
Staying Up in a Down Market 2.00
Day of Distinction - Sales Rally 2013 3.00
13 Strategies that Work 1.00
Personal Branding & Becoming a Real Estate Expert 1.00
How Fixing Your Financial Life Can Improve Your Real Estate Business 1.00
The Secret Language of Internet Needs 1.00
App Addiction & New Technologies to Revive Your Email Marketing 1.00
How to Successfully Sell or Acquire a Thriving Real Estate Business 1.00
Are You a Messenger or a Negotiator 1.00
Converting Leads Through the Web 1.00
Short Sales 2.00
Selling HUD Homes 3.00
Licensure & Escow Law 2.00
Agency 2.00
The Fair Housing Act 2.00
Landlord-Tenant Laws 2.00
The Code of Ethics 2.00
The Code of Ethics 2.00
Environmental Risk Reduction  1 2.00
Environmental Risk Reduction  2 2.00
The Art of Negotiation- Win/Win 2.00
Overcoming Objections and Marketing 2.00

(317) 845-7484 info@reci-education.com

RESPA (Settlement Procedures) 2.00
Virtual Tour 2.00
Interactive Mortgage Underwriting 3.00
Antitrust 2.00
Flipping Houses/Flip That House 2.00
Flipping Houses/Flip That House 4.00
FHA and VA Today 4.00
FHA Today 3.00
Risk Management 3.00
IRS Rules and Regulations 4.00
Code of Ethics 2.00
Fair Housing--Changing the Face of the Nation 2.00
Mortgage Fraud/Predatory Lending 4.00
Design to Sell 2.00
Hard Money 2.00
Agency Law 2.00
Civil Rights Law 2.00
Fair Housing 2.00
Indiana License Law 2.00
Purchase Agreements/Listing Contracts 2.00
1031 Like Kind Exchanges 2.00
Alternative Financing 2.00
Appraising 2.00
Appraising 3.00
Appraising Multi-Family 2.00
Appraising Multi-Family 4.00
Bubble Trouble 2.00
Capturing the Reinvented Customer 2.00
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(317) 691-0966OfficeReal Estate Career Network

Closing With Customer Care 2.00
Commercial Investment Properties 3.00
Commercial Real Estate Issues 2.00
Complying with USPAP 2.00
Construction Knowledge 2.00
Current Legislative Issues 2.00
Dealing With Rural/Urban Conflict 2.00
Developing An Alliance Team 2.00
Economic Development Resources & Tools 2.00
Environmental Issues 2.00
Environmental Issues 4.00
E-Office 2.00
E-Real Estate 2.00
Erosion Control/Flood Plain & Soil Limitations 2.00
E-Transaction for the Real Estate Consumer 2.00
Feng Shui 2.00
Financing (HUD Guidelines) 2.00
Helping RE Consumers with Credit Problems 2.00
Hidden Dangers of Mold 2.00
Home Warranty 2.00
How Economic Development is Organized 2.00
Income Taxation of Agents & Brokers 2.00
Lead Based Paint & Environmental Issues 3.00
Market Watch 2.00
Measuring Economic Development 2.00
Mortgage Law 2.00
Mortgage Loan Application 2.00
Natural Resources 2.00
Natural Resources 4.00
Negotiating Inspection Amendments 4.00
Negotiation Skills 3.00
Networking Your Way to Success 2.00
Networking Your Way to Success 3.00
Networking Your Way to Success 4.00
Personality Profiling 2.00
Property Management 2.00
Real Estate Auctions 2.00
Referral & Relocation 2.00
Residential Property Management 10.00
Social Media - Introduction 2.00
The Buyer/Seller Dance 4.00
The Emerging Senior Market 2.00
The Inspection (Inspection Issues) 2.00
The Inspection (Inspection Issues) 3.00
The Power is in the Connection 2.00
The Power is in the Connection 4.00
The Power is in the Connection 10.00
Understanding Nehemiah Financing 8.00
VA Financing 2.00
Updated Indiana Real Estate License Laws 2.00
Tax Sales 2.00
Real Estate Agent on Trial 4.00
Updated Indiana License Law (Online) 2.00
What About Land Contracts 2.00

jeff7179@indy.rr.com

Train the Trainer I 4.00
Train the Trainer II 4.00
Train the Trainer III 4.00
Color Me Green 2.00
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(317) 913-3236 OfficeReal Estate Certification Program

Negotiate Your Way to Success 2.00
Diversity in Doing Business 0.00
Electronic Transactions in Real Estate 0.00
Environmental Issues in Your Real Estate Practice 0.00
Ethics and Real Estate 0.00
Fair Housing & Law Practice 0.00
Fair Housing 0.00
Introduction to Commercial Real Estate Sales 0.00
Investment Property Practice and Management 0.00
Property Disclosures Guide to Reducing Risk 0.00
Property Management and Managing Risk 0.00
Real Estate Taxes & What Every Agent Should Know 0.00
Real Estate Finance and Tax Issues 0.00
Real Estate Finance Today 0.00
Red Flags Property Inspection Guide 0.00
Reverse Mortgages for Senior Homeowners 0.00
Risk Management 0.00
The Truth About Mold 0.00
Understanding 1031 Tax Free Exchanges 0.00
Holding a Successful Open House 0.00
Selling to Different Personality Styles 0.00
Listing Contracts and Purchase Agreements 0.00
Fair Housing & Civil Rights Law 0.00
Indiana License Law & Escrow Law 0.00
Agency Law 0.00
Settlement Procedures 0.00
Environmental Issues 0.00
Ethics & Standards 0.00
Real Estate Settlement Procedures Act 0.00
Rats, Bats, Cats & Mold 2.00

kharbaugh@indianarealtors.com

Antitrust 0.00
Environmental Concerns - Green 2.00
Code of Ethics 2.00
Indiana License Law Update 2.00
Civil Rights Update 2.00
Purchase Agreements 2.00
Understanding the Demographics of our Clients 0.00
Housing Crisis 0.00
Marketing 2010: Back to Basics 2.00
RESPA 0.00
Risk Reduction (2hrs) 2.00
Lawsuits 2010 (4hrs) 0.00
Relationship Building and Trust 0.00
RE Finance and Recovery 0.00
License Law 2.00
Finance 2.00
Contracts 2.00
Legal Rights in Land 2.00
Property Management 2.00
Agency 2.00
Land Conservation Marketplace I:  "Essentials for Appraisers and Brokers" 7.00
Reverse Mortgages 2.00
The Land Market 2.00
Conducting A Legal Audit 2.00
Leveraging Social Media for the Commercial Transaction 2.00
Agency Law 2.00
Short Sales and Foreclosure 7.00
Real Estate at Auction 2.00
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SFR - What Real Estate Professionals Need to Know (Short Sale and Foreclosure)

Disclosures-Who, When & What 2.00
Leveraging Social Media 2.00
Home Inspection Red Flags 2.00
Better Serving Customers and Clients with a Better You 2.00
Indiana Real Estate License Law 2.00
The Code of Ethics - Your Promise of Professionalism 2.00
The Guide to the Purchase Agreement 2.00
Civil Rights and Fair Housing-Why is the Problem Still Here 2.00
Power Prospecting 3.00
Mobile Sales Presentation 3.00

6.00
Residential Property Managment - Down and Dirty Guide 4.00
Abstracting Commercial Leases 3.00
It's a Price War to the Door 4.00
Negotiations: The Games People Play 3.00
Digging Into Dams 2.00
Advertising Pitfalls & Concerns 2.00
Understanding Indiana Property Taxes 2.00
Risk Management 3.00
policy Matters: Designing Your Office Policy Manual 3.00
CRS 111 - Short Sales & Foreclosures: Protecting Your Clients Interests 6.00
Residential Real Estate Financial Analysis 7.00
Identity Theft: Protecting Your Customers and Clients 4.00
Cyber Security and Social Media Safety 3.00
Understanding Title Insurance 2.00
Collect that Commission 2.00
Code of Ethics - Pathway to Professionalism 2.00
Code of Ethics - Pathway to Professionalism 1.00
Indiana License Law - A Review 2.00
Indiana License Law - A Review 1.00
The Indiana License Law (SB-275) 2.00
Show Them the Money - Escrow, Earnest and E&O 2.00
Fair Housing - It's the Law 2.00
Turn on your Social Media, The Klout Spout 3.00
Better Serving Customers and Clients with a Better You 4.00
Planning on Purpose 4.00
Team Dynamics 3.00
Basics of Floodplain Regulations & Insurance 4.00
Keeping up with Digital Consumers 4.00
The Code of Ethics: Your Promise of Professionalism 2.00
USPAP 8.00
The Code of Ethics: Your Promise of Professionalism 2.00
A Guide to the Purchase Agreement 2.00
Civil Rights and Fair Housing -Why is the Problem Still Here 2.00
Indiana Real Estate License Law 2.00
Advertising Pitfalls & Concerns 2.00
Disclosures - Who, When, and What 2.00
Home Inspection Red Flags 2.00
Diggin into Dams 2.00
Understanding Indiana Property Taxes 2.00
Real Estate at Auction 2.00
The Indiana License Law (Online Course) 2.00
Show  Them the Money - Escrow, Earnest and E & O (Online Course) 2.00
Fair Housing - It's the Law (Online Course) 2.00
Advertising Issues in the New Media 0.00
Seniors Real Estate Specialist (SRES) 10.00
Broker Price Opinions Resources (BPOs) 7.00
Professional Standards & Ethics 6.00
Professional Standards & Ethics 2.00
Negotiations: Factors Affecting the Negotiation Process 2.00
Basics of Floodplain Regulations & Insurance 2.00
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Real Estate Educate

Real Estate Education Network (REEN)

Accredited Buyer's Representative - ABR 12.00
Broker Price Opinions Resources (BPOR) 7.00
Mortgage Lending and Fraud 4.00
Right of Way Rules & Regulations 2.00
Selling HUD Homes Basics 2.00
Basicis of Floodplain Regulations & Insurance 2.00
Fair Housing - It's the Law 2.00
Show them the Money - Escrow, Earnest and E & O 2.00
The Indiana License Law 2.00
Negotiations: Factors Affecting The negotiation Process 2.00
Time Management: Systems, Tools and disciplines 2.00
Social Media Ethics, Policy and Compliance 3.00
Social Media and Agency 3.00
Ethics & Professional Standards 2014 Update 4.00
Ethics & Professional Standards 2014 Update 2.00
An implementation  of the 2012-2013 3.00
Surveying Farmlands 4.00
The Economy of Real Estate 2.00
The Indiana License Law - Post Transition - Approval for Managing Brokers 4.00
The Indiana License Law - Post Transtion 2.00
Time Management and Lead Generation: Systems, Tools, and Disciplines 3.00
Social Media Ethics, Policy and Compliance (managing brokers) 4.00
Privilege of the Platform: Adult Learning That Makes Sense 4.00
License Law: An Implementation of the 2012-2013 Changes 3.00
Economic Factors and Real Estate 2.00
Basics of Floodplain Regulations & Insurance 3.00
Working in the Cloud 3.00
Budgeting For Profit 3.00
The Realtors Code of Ethics in the Social Media World 3.00
Anatomy of an Appraisal
Technologies to Advance Your Business - CRS 206 16.00
Seniors Real Estate Specialist or SRES 16.00

(866) 790-8232 info@realestateeducate.com

Real Estate Mortgage 4.00
Loan Process 3.00
What it Takes to be a Commercial Agent 3.00
Risk Management 3.00
Ethics Today 3.00
Fair Housing 3.00
Real Estate Math 3.00
Appraisal--What Makes the Number 4.00
Working With a New Construction Buyer 3.00
Environmental Concerns 3.00

(219) 464-3800 tmccolly@hotmail.com

Agency Law 2.00
Anti- Trust 2.00
License & Escrow Law 2.00
Fair Housing 2.00
Settlement Procedures 2.00
Title Insurance 2.00
Appraisal Application for Real Estate Practitioners 2.00
Mortgage Finance Principles 2.00
Mortgage Finance Principles & Financial Calculator 4.00
Code of Ethics: Hearing Procedures Case Studies 2.00
Listing Contract & Offer to Purchase 2.00
Code OF Ethics 2.00
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Real Estate Knowledge Center

Real Estate People

Real Estate Resources

Marketing Yourself As A Buyers Agent 2.00
Listing Contract & Related Seller Documents 2.00
Purchase Contract & Related Buyer Cocuments 2.00
Negotiating Principles 2.00
Code of Ethics (NAR Approved) 4.00
Code of Ethics( NAR Approved) 3.00
Tax and Foreclosure Sales 2.00
Buyer Consultation 2.00
Building Your Builder Base 2.00
Representing Seller Clients 2.00
Mortgage Fraud 2.00
A Hired Gun's View of GNIAR Purchase Agreement 2.00
New Residential Construction Representation 2.00
Basic Consumer-Centric Use of an Internet Based MLS 4.00
Using Technology to Better Serve Consumers 4.00
Consumer- Centric Real Estate Websites 4.00
Understanding the FHA 2.00
Dealing With Bank Owned Properties 2.00
Understanding Sheriff Sales  & Tax Sales 2.00
Listing Contracts & Purchase Agreements 2.00
Understanding Contingencies 2.00
Pricing Listings in a Difficult (Buyers) Market 2.00
Understanding & Completing Short Sales 2.00
Lease-To-Own Certification 4.00
Understanding IRC 1031 Like-Kind Exchanges 2.00
Counseling Clients on Property Flipping 2.00
Advanced Consumer Centric Use of an Internet Based MLS 4.00
Bankruptcy, Foreclosure and Real Estate 2.00

(317) 414-3730

Contract Law 2.00
Mortgage Forclosure Update 2.00

(317) 721-5290

Future of Downtown and Around town 2.00
Capital Markets Summit 2.00
State of Office Summit 2.00
State of Multifamily Summit 2.00
Construction & Development Summit 2.00
State of Retail Summit 2.00
State of Industrial Summit 2.00
Property Management summit 2.00

(574) 264-2000 ce@jeffdonovan.com

Code of Ethics 6.00
Fair Housing 4.00
Environmental Hazards 4.00
Contracts, Purchas & Sales Agreements 4.00
Closings and Settlement Costs 4.00
Real Estate Finance 4.00
Using the Internet to Serve Clients 4.00
Real Estate Appraisal 4.00
Home Inspection 4.00
Real Property Ownership & Land Use 4.00
Titles & Records 4.00
ERC Relocation:  Assising Corp. Trasferees 3.00
ERC Fair Housing and Diversity:  Focus on Relocation 3.00
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REAL University

Realty Executives 100% Success, LLC.

Reed School of Real Estate

Asset Management 3.00
Estimating the Gross Living Area 3.00
Deeds 2.00
Basic ZipForm Training Program 2.00
Advanced ZipForm Training Program 2.00
Agent Basic Training 5.00
Differences Between Municipalities 2.00
Ethics--Professional Standards 2.00
Indiana State Forms 2.00
Mortgage Prequalification 3.00
RESPA 2.00

(317) 865-9400 raymond@realestatemonkey.com

Ethics in today's Real Estate World 2.00
Ethics in today's Real Estate World 2.00
Fair Housing 2.00
Environmental Issues in your Real Estate Practice 2.00
Basic Home Inspection 2.00
Social Media and the REALTOR 2.00
Intro into Commercial Brokerage 2.00
Starting a Real Estate Brokerage 2.00
Contracts, Sales nd Purchase Agreements 2.00
Indiana License Law: license law changes 2014 and beyond 2.00
Etchics in todays real estate world 2.00
Ethics in Todays Reals Estate World 2.00
Fairing Housing 2.00
Enviromental Issues in your real estate Practice 2.00
Basic Home Inspection 2.00
Social Media and the Realtor 2.00
Intro into Commerial Brokerage 2.00
Starting a Real Estate Brokerage 2.00

(317) 652-2972 artsmallrealtor@aol.com

Licensure and Escrow Law 2.00
Agency 2.00
Fair Housing 2.00
Ethics 2.00
Ethics 2.00
Landlord - Tenant Laws 2.00
Environmental Risk Reduction Part 1 2.00
Environmental Risk Reduction Part 2 2.00

(219) 628-3015 tim.reed09@gmail.com

License and escrow law 2.00
The listing agreement and Related Seller Documents 2.00
The Contract for sale and Related Purchase Documentsq 2.00
The Law of Agency 2.00
Advertising the Fair Housing Way 2.00
Settlement Procedures 2.00
Working with Bank Owned Properties 2.00
Anittrust and Real Estate 2.00
Basic Fundamentals of Residental New Construction 2.00
USPAP and Broker Price Opinions 2.00
Liscense Law 2.00
Credit Scoring 2.00
NAE 2013 Profile of Home Buyers and Sellers 2.00
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(239) 449-6721 Office

(812) 206-9732 office

Decontaminate Toxic People:How to ethically communicate with difficult people

Rule One Point One, LLC

Security 1 Lending

Seniors Real Estate Institute

ServiceMaster Tri-Co.

Society of Industrial and Office Realtors

Southeastern Indiana Board Of Realtors, Inc.

Southern Indiana REALTORS Association, Inc.

Southwest Indiana Association of Realtors

(317) 966-3257 info@rule1point1.com

Contract Drafting Workshop 3.00
Negotiating, Drafting, and Enforcing Commercial Leases 3.00

(614) 395-8499 brenda.wheeler@s1l.com

HECM for Purchase Class 3.00

info@seniorsrealestateinstitute.com

5 Keys to Effectively Serving the Senior Adult Client 3.00

(812) 944-5094 becb2005@aol.com

Water Damage Mitigation 3.00
Mold 0.00

(202) 449-8220 lkoenst@sior.com

2013 SIOR Spring World Conference 5.00
2012 SIOR Fall World Conference 3.00
Society of Industrial & Office Realtors 17.00
2013 SIOR Fall World Conference 3.00

(812) 926-4644 mpage@seibr.com

NAR Mandated Ethics (Participants Handout & Test Incl) 2.00
NAR Mandated Ethics (Participants Handout & Test Incl) 1.00
USPAP Update 7.00
Appraising Green Residences 7.00

glendawbor@yahoo.com

REALTOR Safety 2.00
Taking Full Advantage of Real Estate Technology 2.00
Smoke and Odor Damage Mitigation 2.00
Water / Mold Damage Mitigation 2.00
Dealing with Bank Owned Properties 2.00
Risk Management 2.00
Indiana Real Estate License and Escrow Law 2.00
Agency Law 2.00
Civil Rights / Fair Housing 2.00
Listing Contracts & Purchase Agreements 2.00
Settlement Procedures / RESPA 2.00
Anti-Trust & Real Estate 2.00
Code of Ethics & Professional Standards 2.00
Appraisal Applicataions for Real Estate Licensees 2.00
Easify 101 2.00
Relationship Detoxification 3.00
Introduction To Mediation 2.00

6.00
Relationship Detoxification 3.00

(812) 473-3333 kseibert@evansvillerealtors.com

Bankruptcy and Real Estate 2.00
National Association of Realtors Code of Ethics 2.00
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(317) 713-2100 Office

Performance Leasing, Identifing Emerging Markets, Win more Tenant Rep Assignment

REO Properties: Responsibilities, Educaiton & Opportunities for Real Estate Prof

StagedHomes.com

Sterling Education Services, Inc.

Summit Realty Group

The CE Shop, Inc.

(800) 392-7161 kirk@stagedhomes.com

Staging Course 10.00

(715) 855-0495 ses6@sterlingeducation.com

Residential Landlord - Tenant Law 8.00
Landlord-Tenant Law:  Beyond the Basics 8.00
Landlord-Tenant Law 8.00
Commercial & Residential Landlord - Tenant Law Update 8.00

tnorton@summitrealtygroup.com

Broker Lien Law & CIRTA (Central Indiana Regional Transportation) 3.00
Small Business Administration Lending 2.00

2.00

(888) 827-0777 support@theceshop.com

Accredited Staging Professional (ASP) 6.00
Roadmap to Success: Business Planning for Real Estate Professional 4.00
Uncle Sam has Homes for Sale: Listing and Selling HUD Homes 4.00
Generation Buy 6.00
Green 100: Real Estate for a Sustainable Future 6.00
Green 200: The Science of Green Building 6.00
Green 300: Greening Your Real Estate Business 6.00
The Fundamentals of Commercial Real Estate 3.00
Anatomy of Commercial Building 3.00
Short Sales and Foreclosures: What Real Estaste Professionals Need to Know 6.00

6.00
Commercial Landlord Representation 3.00
Determining Value of Commercial Properties 3.00
Advocating for Short Sale Clients 3.00
Sign Here: Contract Law on E-Signatures 3.00
Advanced Real Estate Taxation 5.00
Cracking the Code of Ethics 4.00
Diversity:  Your Kaleidoscope of Clients 3.00
Going Green:  The Environmental Movement in Real Estate 3.00
Real Estate Technology:  The Professional's Guide to Success 3.00
Risk Managment for Brokers 4.00
Basics of Real Estate Taxation 5.00
From Contracts to Keys:  The Mortgage Process 5.00
Foundations of Real Estate Finance 5.00
Real Estate Appraisal for Agents 5.00
Selling to Your Sphere of Influence 3.00
Keeping it Honest:  Understanding Real Estate & Mortgage Fraud 2.00
Title & Escrow:  Two Families, One Transaction 2.00
Breaking Barriers:  Fair Housing 2.00
Short Sale and Foreclosure Risk Management 4.00
Seller Representative Specialist (SRS) 8.00
Seniors Real Estate Specialist (SRES) Designation 16.00
BPOs: The Agent's Role in the Valuation Process 8.00
e-PRO Certification Program: Day 1 8.00
e-PRO Certification Program: Day 2 8.00
At Home with Diversity 8.00
Real Estate Marketing Rebbot: Innovate> Relate> Differentiate 6.00
RPR: Real-Time Date, Market Knowledge, Informed Customers 3.00
Certified Short Sale Agent 6.00
Mortgage Insurance and the Real Estate Professional 4.00
Online Risk Management 4.00
Real Estate Investors and Your Business 4.00
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Timothy Ray Warner, Esq. d/b/a Continuing Education Center

The Real Estate Negotiation Institute

The Tek Cafe, Inc.

TRI Seminars, Inc.

Tucker School of Real Estate

Foreclosures Demystified 4.00
Today's MLS: New Paradigms, Better Results 4.00
Enhance Your Brad and Protect Your Clients with Data Privacy and Security 3.00
Investment Strategies in Commercial Real Estate 3.00
Client Advocacy in Commercial Real Estate 3.00
Hot market Strategies 3.00
Did You Serve? Identifying Homebuying Advantages for Veterans 3.00
Code of Ethics: Good for Your Clients and Your Business 3.00

(602) 769-1335 tom@theRENI.com

Certified Negotoatopm Ex[ert (CNE) Designation Course 12.00

(253) 964-9154 tompickering@comcast.net

Using Technology to Serve Real Estate Consumers 0.00
Computerizing Your Business 0.00
Creating & Presenting a Powerful Listing Presentation 0.00
Making Today's Technology Work 0.00
Advanced Internet & E-Mail 0.00
Your Personal Sales Assistant:  Excel 0.00
Creative Marketing & Managing Information Through the Internet 0.00

(765) 349-6000 tim@timothyrwarner.com

Land Title Searches 0.00
Title Insurance 0.00

(301) 972-3600 info@taxreductioninstitute.com

Tax Strategies for Business Professionals 7.00

(317) 571-2200 sjordan@talktotucker.com

Business Planning for the Residential Specialist CRS200 4.00
Marketing for the Residential Specialist 4.00
"It's Simply Systems" 4.00
Dialogue Boot Camp 10.00
How to Sell Listing Impossible 2.00
Online CE - Investment Analysis for Commercial Properties 2.00
Property Law-Online 2.00
Real Estate at Auction-Online 2.00
Environmental Issues-Online 2.00
Building an Exceptional Customer Service Referral Business 10.00
Code of Ethics-Your Promis of Professionalism 2.00
Agency Law 2.00
Fair Housing 2.00
Demystifying Real Estate Short Sales 4.00
Environmental Issues 2.00
Foreclosures 2.00
Conquering Contracts 2.00
Making FHA Loans 4.00
Mortgage Fraud 6.00
Real Estate at Auction 0.00
Predators, Fraud and Foreclosures 4.00
Housing - Fairness for all (Online course) 2.00
Housing - Fairness for All 2.00
Real Estate Contracts (online course) 3.00
Agency Law / IN License Law including SB-275 2.00
The Mortgage Application and Qualifying Process 4.00
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U S Inspect  LLC

Upstate Alliance of Realtors

The Whole Systems Approach to Green Building 4.00
Real Estate Auctions and Valuation 4.00
Architecture in Indiana 2.00
Introduction to Historic Preservation 2.00
Valuation Techniques: BPO's and Appraisals 4.00
U.S. Settlement Procedures and Antitrust Law 2.00
U.S. Settlement Procedures and Antitrust Law 2.00
2012 Above and Beyond...Elevating Your Approach 2.00
Online CE - Property Law Basics 2.00
Online CE - " What's Hot and What's Not" 2.00
E-Ferrals Leveraging Your Referral Base Using Social Media 2.00
30 Hour Post Licensing Course 30.00
Off the Paper Plank: Plunging into the Digital Abyss 2.00
The Klout Spout; Turn on your Social Influence 2.00
Offf the Paper Plank: Plunging into the Digital Abyss 2.00
The Klout Spout: Turn on You Social Influence 2.00
Off the Paper Plank: Plunging Into the Digital Abyss 2.00
The Klout Spout: Turn On Your Social Influence 2.00
Real Estate 2014 - The New Model of Business 3.00
The Power of Customer Service 2.00
Cracking the Confidence Code: Keys to Enhanced Success 2.00
Terminating ANTS: Tips for Transforming Automatic Negative Thoughts 2.00
The Busy Broker's Guide to Stressing Less 2.00
Agency - The Big Picture 2.00
Agency - The Big Picture 2.00
Online - NAR: Ethics Training Through the Standards of Practice 2.00
Online - NAR: Ethics Training Through the Standards of Practice 1.00
Keeping it Real: Property Law & Case Studies 3.00
What's up doc: Examining Investment Properties 4.00
Off the Page Plank:Plunging into the Digital Abyss 2.00
The Klout Spout; Turn on your Social Inifluence 2.00
Generational Relationships 3.00
Military Residential Specialist 6.00
NAR: Ethical Training Through the Standards of Practice 2.00
NAR: Ethical Training Through the Standards of Practice 1.00
Keeping it Real: Property Law & Case Studies 3.00
What's up doc: Examining Investment Properties 4.00

(703) 293-1476 education@usinspect.com

The Home Inspections & Beyond 2.00
Home Construction 2.00
New Realtor Education 3.00
Inspection Strategies 101 4.00
Inspection Strategies  201 2.00

(260) 426-4700 katrina@upstarindiana.com

At Home with Diversity - National Association of REALTORS Course) 8.00
Am I doing the Right Thing 2.00
Guide To Settlement Procedures 2.00
Antitrust Law Compliance 2.00
Fair Housing and You 2.00
Regulation and You 2.00
Code of Ethics 2.00
Residential Rules of Disclosure 2.00
Mortgage Finance 4.00
Appraisal Applications 2.00
Credit Reporting 2.00
How to Help Consumers with Credit Reports 4.00
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(615) 343-5806 OfficeVanderbilt University Law School

William R. Richards  P.C.

Contract Law and Real Estate Agreements 4.00
Behavior Selling 2.00
Ten Steps to Closing a Short Sale 2.00
Reducing Environmental Liabilities in the Sale of Real Estate 2.00
Investment Real Estate Finding the Right Opportunity 2.00
Ten Commandments of Customer Service - Dealing with Difficult Clients 2.00
Don't Put Yourself at Risk 2.00
Negotiation 2.00

kelly.murray@vanderbilt.edu

Divorce and Elder Real Estate for Consumer Protection (2,3,7,12,15) 6.00

(317) 859-5666 wrrpc@sbcglobal.net

Indiana Tax Sale Seminar 7.00
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